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.S. WARNS LABOR MONOPOLISTS 


» Chrysler Strike Talks to Resume on Monday 


Anti-Trust Laws 
Seen Applicable 


To Union Tacties 
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Foremen Union’s 
Demand Ties Up 


Peace Conference 


The Last Straw! 


ATIENT, plodding, gullible old John Q. Public is getting 
just about fed up with the kind of harebrained labor 
leadership which can, at will, throw a monkey wrench into 
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Hudson Rolls Along 





Pratt Recites Gains 
Bob Garden 
Auburn After Business 
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HUDSON’S George Pratt, right, tells 
eom y’s 1940 sales record to the 
ductor, left. 


HE GOBBLE, gobble, of the 
Thanksgiving turkey brought 
eorge Pratt back from California 
» Detroit. The general sales man- 
ger of Hudson checked in at the 
lant the day before the big eat, 
thusiastic over his success in 
eddling his product on the West 
oast only to encounter a counter- 
ave of enthusiasm at headquart- 
rs. 
‘In the huddle with Bill James, 
dvertising and merchandising 
manager, and Pratt’s two aides, 
od Beeching, who handles the 
nidwest region, and Herb Byrne, 
who looks after the eastern 
wrritory, with this column con- 
uctor listening at the keyhole, it 
e out that Hudson in a sales 
y is traveling almost as fast as 
e Hudson automobile did over 
e salt beds of Utah when it 
hed so many stock car records. 
* 6 * 


ALTHOUGH the huddlers whis- 
red in this conference my sharp 
overheard Pratt as he said, after 
king over his statistics, that the 
car-model year results show 
t from the middle of August 
rough November shipments will 
tal 41,740 units, whereas for the 
entire 1939 car-model year which 
wound up the last of July the cash 
register shows that 56,302 units 
were bought and paid for. Which 
means that results at the end of 
*his November equal 74 percent of 
the entire shipments of ’39 stuff. 
With this kind of a current sales 
showing Pratt opines his selling 
erganization should give the old 
Year a bad beating. 


BOTH Pratt and Bill James claim 
they have the “fastest sales gain 
(See SPARKS, Page 19, Col. 1) 
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Wage Dispute Also Factor 


In a Further Delay 
of Negotiations 


DETROIT.—The Chrysler- 
CIO strike entered its eighth 


Conferences were ended Friday 
and were to be resumed Monday. 
Bright prospects for an early 


rates continued the deadlock and 
the announcement of demands 
from the CIO Foremen’s union in 
the Dodge plant fell like a bomb- 
shell into the conferences. 

To date the Chrysler tieup has 
exceeded in duration any similar 
labor dispute in the major automo- 
bile plants. 

Demands for recognition by the 
Foremen’s union was quite an un- 
expected development and ap- 
parently premature, so far as the 
union was concerned. The reac- 
tion of the corporation was that 
acceptance of such recognition by 
the corporation would place the 
union in the position of sitting on 
both sides of any future conference 
tables. It was pointed out that 
foremen are an important link in 
management’s relationship with its 
workers and, if this group also 
represented the union, manage- 
ment’s voice with its workers 
would be lost. 

In previous agreements with the 

(Continued on Page 17, Col. 1) 


settlement, which were evident a | 


week ago, went glimmering late | 
last week when questions of wage | 


the recovery program of the United States of America. Once 
aroused, Public Opinion is the safest court in which to air 
a case and have it tried. Old Abe laid down the American 
axiom that you can’t fool all of the people all of the time! 


After six weeks of constant negotiation between the CIO- 
week Friday with conferees |UAW and the Chrysler Corporation over a new contract. 
apparently no nearer an ac-| After the thousand and one details and points of maladjust- 
cord than they were when | ment had been carefully ironed out before state and federal 
production came to a halt Oct. 6.| mediators. With everyone in the Detroit area, whether di- 
rectly involved or not in the dispute, sitting with frayed 
inerves and hoping against hope that we could celebrate 
Thanksgiving with something to be thankful for, along came 
(Continued in “A Word in Edgewise’’ Page 4, Col. 3) 


U. S. Is Urged to Repeal 


Automotive Excise Taxes 





NEW YORK.—tThe strong oppo- 
sition of the automobile manufac- 
turing industry to the special fed- 
eral excise taxes on its products 
was reaffirmed through a presen- 
tation on the discriminatory nature 
of these levies, made at hearings 
just concluded by U. S. Treasury 
officials. 

Testimony presented at the in- 
vitation of the Treasury depart- 
ment was offered by the Automo- 
bile Manufacturers Assn. not only 
on behalf of its members but in 
support of the motor industry’s 
customers, as the welfare of both, 
it was pointed out, are closely 
inter-related, 

The automobile industry has 
consistently opposed the federal 


Johnson Outlines Policies 


Of Car Makers to AAA 


Special to Automotive News 
WASHINGTON. — An important 
statement of policy and principles, 
involving maker, dealer, labor and 
consumer, was 
embodied in the 
address made be- 
fore the Ameri- 
can Automobile 
Assn. convention 
by Pyke John- 
son, executive 
vice-president of 
the Automobile 
Manufacturers 
Assn. 
Temporarily 
overshadowed by 
the more sensa- 
tional news dispatches concerning 
Secretary of the Interior Ickes’ un- 
founded potshots at the trucking 
industry, Johnson’s’ address 
emerges in retrospect as the most 
significant statement made to the 
AAA convention, bearing as it does 
upon every phase of the automo- 
tive industry and its relationship 
to the public, consumer or other- 
w 





Pyke Johnson 


ise. 
On the subject of artificial con- 


trol in the industry, Johnson de- 
clared: 

“Should any essential part of 
the production and selling process 
pass from the competitive sphere 
to a controlled zone; should pro- 
ductivity be limited arbitrarily and 
without relation to the reasonable 
capacity of men and machines to 
produce, or to the capacity of the 
public to consume, the worker in 
the factory, as well as the con- 
sumer, the dealer and the investor 
would lose the one key factor that 
has made the industry great. 
There are enough languishing in- 
dustries today where control and 
regulation have supplanted com- 
petitive pressures, and in which 
neither high prices nor high wage 
rates yield respectable earnings to 
investor or worker. 

“Complete as is the acceptance 
of collective bargaining in the mo- 
tor industry, wholehearted as the 
effort is to meet employe objec- 
tives in establishment of working 
conditions, the managements of 
the motor companies see clearly a 

(Continued on Page 6, Col. 3) 
























































Move Is Seen Reflecting 
Change in Policy of 
U.S. Administration 


By William Ullman 
Washington Correspondent 

WASHINGTON. — Evi- 
dence of a growing determi- 
nation on the part of the Ad- 
ministration to attempt to 
bring some order out of the 
present labor chaos and to pin a 
measure of responsibility on labor 
leaders and labor organizations 
that heretofore have been running 
roughshod without consideration of 
the public interest, was revealed 
here last week. 

This evidence, and it is quite un- 
mistakable, came in the form of 
a definite, plain-spoken warning 
from Assistant Attorney General 
Thurman Arnold that labor unions 
face prosecution under the anti- 
trust laws for any “boycotts, 
strikes or coercion” that have “no 
reasonable connection” with 
hours or other court-approved ob- 
jectives of union organization. 

This statement of the Adminis- 
tration’s position through the De- 
partment of Justice came in the 
form of a letter from Arnold to 
the secretary of the Central Labor 
Union at Indianapolis. 

In the letter, made public as a 
statement of policy because of 
many inquiries which have fol- 
lowed the department’s investiga- 
tion into allegedly illegal restraints 
in the construction industry, Arn- 
old set forth the following types of 


union activity which he declared 
(Continued on Page 8, Col. 3) 


Oct. Retail Sales 
Of 277,158 Units 
Reportedby AMA 


NEW YORK.—Automobile retail 
sales in the United States, as re- 
ported by all manufacturers, dur- 
ing the 10 months ended with Oc- 
tober showed an advance of 46 
percent over the same period of 
last year, according to the Auto- 
mobile Manufacturers Assn. Dur- 
ing the 10 months 2,624,738 motor 
vehicles were delivered to con- 
sumers. 

October retail sales of passenger 
cars and trucks, amounting to 277,- 
158 units, were 82 percent ahead of 
ene, 1938. 

assenger car deliveries total 
2,191,683 units in the 10 months, the 
AMA reported, representing a gain 
of 48.8 percent by comparison with 
last year. Commercial vehicles 


excise taxes, which were put in 
effect by Congress in 1932, as spe- 
cial emergency levies. The brief 
pointed out that this position is 
taken for the following specific 
reasons: 


The taxes in question are dis- 
criminatory. While the automobile 
industry has always been willing 
to shoulder its equitable share of 
all necessary tax burdens, it ob- 
jects to being singled out, along 
with a few other industries, for 
special levies on sales of its prod- 
ucts. This discrimination against 
automobiles, parts and accessories 
has been intensified since the taxes 
were first imposed in 1932, as they 
have been repealed in the case of 
most of the other items which 
originally bore them. 


The excises constitute a tax on 
transportation, as the modern mo- 
tor vehicle represents personal 
transportation depended upon by 
millions for business as well as 
social and cultural values. These 
taxes are actually a burden on the 
consumer, since, while paid by the 
manufacturer, they necessarily ap- 
pear finally in the selling price of 
the product. 


Federal excises represent mul- 
(See EXCISE TAX, Page 6, Col. 1) 


The Top Ten 
PASSENGER CARS 

First Ten in Registrations as 
Reported in AN Today: 
1939 
Pos. Make 
1—465,951 Chevrolet 353,059— 1 
2—378,596 Ford 293,192— 2 
3—310,323 Plymouth 211,148— 3 
4—160,746 Buick 122,688— 4 


5—159,508 Dodge 75,745— 5 || were up 35 

percent from t 
oer ae a... 2 rs total last year, aie ie 
—109, = ta 
5. ae tee. ons a sales total of 433,055 units. 


October retail sales of passe 
cars totaled 236,180 oy ovo 
pared with 134,984 last year, or a 
gain of 75 percent. Truck sales 
totaled 40,978 for the month, com- 
pared with 17,327 a year ago, rep- 


resenting an increase of 13 
cent. = 


9— 56,465 Chrysler 34,822— 9 
10— 50,623 Mercury... 
Total All Makes 
2,114,405 1,428,708 


For complete standings of all 
makes, see Page 13 this issue. 
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Washington Dealers 
Deplore Chrysler Strike, 


Ask Arbitration Machinery 


By D. M. Trepp 
Staff Correspondent 
SEATTLE.W\General Motors’ 
new pricing plan was attacked and 
a resolution was passed deploring 
the Chrysler labor difficulties, at 
the annual meeting of the Wash- 
ington Automotive Trade Assn. 
here last week. 


The Chrysler resolution recom- 
mended that the “proper agencies 
of the federal government and the 
state of Michigan” set up ma- 
chinery so that “labor difficulties 
in the future at any automotive 
plant may be arbitrated.” 

The association reiterated its 
threat that, unless factory attitude 
toward dealers improves, dealers 
in Washington will re-introduce at 
the 1941 session of the legislature 
the bill to limit and control dealer- 
factory relationships through de- 
claring a dealership to be a “busi- 
ness affected with the public in- 
terest.” This bill would provide for 
limitation of dealerships by issuing 
certificates on the basis of “public 
necessity and convenience.” 

This was the best attended state 
meeting held in recent years, be- 
speaking a rejuvenated association 
for the dealers. A greater spirit of 
co-operation and united-front in 
battling for common welfare was 
more apparent than ever before. 
Dealers were present from all sec- 
tions of Washington. The action 
taken was practically unanimous. 

Reports for the past six weeks 
show a tremendous increase in 
factory deliveries of new cars, es- 
pecially General Motors cars which 
was said to be due to “freight 


Chicago Show 
Sales Top °38 
By 33 to 50% 


CHICAGO.—The gain in sales at 
the 40th annual Chicago automo- 
bile show was proportionately 
higher than the increase in attend- 
ance over 1938, according to a 
bulletin issued by the Chicago 
Automobile Trade Assn. “New car 
sales reported by exhibitors ran 
from 33% percent to 50 percent 
over 1938,” the bulletin says. 

Attendance showed a 23 percent 
upturn, due partly to extending 
the show from the customary eight 
days to nine days. The estimate 
was 381,000 as against 310,000 last 





year. 

During the show and since it 
closed on Nov. 12, dealers here 
agree that the public has been in 
more of a buying mood than at 
any similar period in 10 years. 

The CATA is also celebrating a 
new peak of 397 in membership, 
which has registered a 100 percent 
increase in the past 18 months. 
Members of the organization, it is 
stated, account for about 95 per- 
cent of the new car sales in Cook 
county. 


Hudson Sales 


Continue Gains 


DETROIT.—Hudson retail sales 
for the two weeks ended Nov. 11 
totaled 4,690 cars, maintaining the 
10-year record pace set by the com- 
pany since the introduction of 1940 
models, it is announced by George 
H. Pratt, general sales manager. 

Organization gains for the cur- 
rent season total 463 new retail 
dealers, Pratt also reported. 


Akron C. of C. Appoints 


Bennett Secy.-Manager 


AKRON. — Akron’s chamber of 
commerce directors have ended 
their long hunt for a secretary- 
manager by dipping into a field of 
some 60 potential appointees and 
selecting a man who bows to few 
in the extent of his organization 
and promotional experience. 

He is Harry Bennett, former 
newspaperman and for 14 years 
executive secretary of the Akron 
District Automobile Dealers Assn. 
He succeeds the late L. C. Warner. 





consciousness” on the part of car 
buyers. This reflects one of the 
evils of the plan, according to Carl 
Heussy, manager and attorney of 
the association. 

“This plan makes purchasers 
realize freight costs,” Heussy de- 
clared, “so the buyer schemes to 
evade this cost in every possible 
way. Many go to the factories, but 
some do not have the time nor 
money to do so. This has resulted 
in individuals in the state hiring 
young fellows to go to the factories 
and drive cars to this area. Bus 
fare is paid for the ‘kids’ and the 
usual wage payment is $25. Five 
or 10 cars are thus driven here in 
a caravan. So the plan aggravates 
the caravan problem, against 
which state and city laws have 
been recently enacted.” 


Hit Bootlegging Evil 


At the convention, the bootleg- 
ging evil was also called to the at- 
tention of dealers; this again be- 
ing held a factory responsibility. 
This scheme as outlined, is for a 
large used car dealer in Seattle, or 
a major center, to obtain an out- 
side dealership in some smaller 
town in the state. This dealership, 
it was charged, is considered a 
“fence” to wash sales through. The 
new car buyer transacts his busi- 
ness at the used car establishment 
in Seattle, it was claimed, and the 
car, already shipped to Seattle in- 
stead of going on to the smaller 
town, is delivered there at cut 
price. Thus the “outside dealership 
is virtually a dummy dealership 
and disrupts the markets in other 
parts of the _ state,” declared 
Heussy. 

This bootlegging setup was dis- 
cussed in detail at the meeting. 
Due to these various factory- 
dealer relationships, the conclave 
was of the unanimous opinion that 
“in view of continued factory co- 
ercion from certain factories and 
evident lack of co-operation on 
many important matters” that the 
association will prepare and have 
passed (it is hoped) at the 1941 
session of the state solons, the act 
proposed at the 1937 and 1939 ses- 
sions, to supervise and regulate 
“automobile dealers and repairers.” 

That act declares the business to 
be one affected with the public in- 
terest, and thus subject to regula- 
tion and limitation as to number of 
trade outlets. It is drastic in its 
control, requiring licenses, which 
would not be granted except on 
proper showing of “public conven- 
ience and necessity.” 


Cite ‘Local Conditions’ 


The GM resolution stated that 
the policy of the corporation “fails 
to take into consideration local 
conditions” and urges GM to take 
“such steps as will give to its deal- 
ers the same opportunity to make 
a profit as dealers in other parts of 
the country, by adjusting said 
policy to take into consideration 
freight investment, labor costs, 
selling expenses and local taxes.” 
It was asked that steps be taken 
“to prevent what will otherwise 
become a chaotic condition among 
the automobile dealers of the 
state.” 

The Chrysler resolution deplored 
the labor difficulties of the Chrys- 
ler Corp. which affects also “thou- 
sands of dealers throughout the 
United States” who are “suffering 
as a result of said labor disputes.” 
The association, in its resolution, 
sets forth:: 

“That this association on behalf 
of its members and their employes 
in this state hereby appeals to the 
proper agencies of the federal gov- 
ernment and of the state of Michi- 
gan, to take immediate steps to re- 
open the Chrysler plants and to set 
up such machinery that labor dif- 
ficulties in the future, in any auto- 
motive factory, may be arbitrated 
and adjusted without a cessation 
of work.” 


New Tire Offered 
AKRON.—A new kind of industrial 
tire, combining the advantages of both 
the pneumatic and solid types, has 
been perfected by the B. F. Goodrich 
Co. It is known as the Goodrich Silver- 
town Cushion Type tire. 
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Attack GM’s New Pricing Plar 
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‘Rulers of Soap Box Derby for ‘40... 


_NEWSMEN FROM ALL SECTIONS of the country, 
Soap Box Derby, attended the annual rules meeting i 
tional Contest Board and National Finals Technical Committee. 
‘ox, Cleveland News; T. E. 
nel; J. H, Kennedy, Buffalo Courier-Express, and Harold B. Smit 
Phil J. O’Toole, Portland Oregonian; H. M. VanDevender, Atlanta 
L. Martin, Flint (Mich.) Journal; Ray Haynes, Benton Harbor (Mich.) New 


geles News; Leo J. F 


Times; 
I. W 


Groehn, Detroit News; F. 


- Schlemmer, Akron (O0.) Beacon-Journal. 





“SUPREME COURT” of the Soap Box Derby is this Derby National Contest 
Board composed of, left to right, Irving crane. — Boy’s Life; Chris Sinsa- 
, 


baugh, editor, Automotive News; 


Franklin 
Boy, chairman, and Julian Leggett, technical editor, Popular Mechanics. 


managing editor, American 
Not 


shown is Arthur Wakeling, home workshop editor, Popular Science. 





MEMBERS OF THE Derby National Finals Technical Committee are shown 


here. Left to right, front, are Ed O. Stallsmith, vocational director. 
Technical School, Akron, O.; B. E. Fulton, Akron air 
lin Reck, managing editor, American Boy. 


Hower 
rt manager, and Frank- 


Rear, left to right, are J. W. 


Schlemmer, Akron Beacon-Journal; N. H. Keeling, Akron, and Myron E. Scott, 


Dayton (0.) Dail 


Committee. 


News and chairman of the National New yi y 
Not shown is Horace Jellison, Akron. ee Seay 





New Arteries Are Declared 
Solution to Traffic Problem 


Special to Automotive News 

WASHINGTON.—The only 
“cure” for modern traffic condi- 
tions in the larger cities, of the 
United States lies in the construc- 
tion of traffic arteries, both ele- 
vated and depressed. Besides re- 
lieving traffic congestion, such 
arteries would help restore prop- 
erty values in downtown areas. 

These facts were emphasized by 
Dr. Miller McClintock, director of 
the Bureau of Street Traffic Re- 
search, in an address here before 
the National Construction Con- 
gress held under auspices of the 
Chamber of Commerce of the 
United States. 

Dr. McClintock declared that 
33,000 deaths, 250,000 permanently 
injured, and a million others in- 
volved in traffic accidents each 
year cover a total cost as great as 
the annual output of motor cars in 


| this country. Traffic congestion, he 
| said, is not only the cause of these 
accidents but also is the cause of 
other economic losses to cities 
which 20 years ago did not have 
i automobile and were not built 
}to meet this problem and, there- 
Ho must be redesigned and re- 
uilt. 


This congestion is forcing a re- 
distribution of business, banking 
and social life, “leaving behind ob- 
solete and decaying sections about 
which nothing can be done unless 
the arteries for traffic are pro- 
vided.” 








ane ee ee 
| e 
Buy Dealerships 
| RUSSELLVILLE, Ark.—Ray and 
Delbert Lee have purchased the Euel 
F. Walthall Ford dealership in Russell- 
ville and the Thomas V. Jones firm 
| in Dardanelle, and are opening a 
dealership in Atkins. 





Bennett, Ft. Wayne 
MDowstitutions Paut W itt, Boston Heral 

onstitution; Pau aitt, ston Herald-T . 
. alladium; Ray Kuhn, Bay City supe, 
Myron E. Scott, Dayton (O.) Daily News, chairman of the committee and originator of the Der y in 1934 
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“Furt! 


named to the National Newspaper Advisory Commit or three 
n Detroit and will serve as an advisory aren He fer the 
Left to right, 


to assist the Naw of the ¢ 

ind.) News senny ditions | 
° ews- 

r row, left to rights 0? Of 4 


front row, are Hal 


City (Mich.) 
» and 


> ASE hi 
as foll 
Soap Box Derby | sevente 
ommittees Are }« ford 
0, ) 
Enlarged for *40p”. = 
DETROIT.—Extension of super-ras drive 
vision of the All-American Soap ‘ 
Box Derby to include a newspape ae d 
advisory board composed of repf oo.” 
resentative newspapermen fro wdor i 
all sections of the country, re pee oe 
vision of racing rules in the in Twen 
terests of safety, impartiality andj sedan. | 
wider participation, and a changey $400, $4 
in the minimum age limit, were $400, $4 
major items on the docket of three the cur 
national committees which mets car was 
here to plan for the 1940 running 
of .* Derby. Chevrolet co-spon 
sors e race with newspapers. ; 
Fourteen seganmntaties "a mig 


men from nine states were named 
to the National Newspaper Ad#"ces:_ $ 
visory Committee, which played arg, $560 
important role in discussions perp™es tht 
ae to rule changes. Chairmany'™€Ss, 4n' 
oO at body is Myron E. Scott, off sevente 
the Dayton (O.) Daily News, whobystomer 


originated the Derby in 1934. 650, $650 
Few changes were made by theg725, $72: 
committees studying the 1939 regu-yindow, 1 
lations, but several refinements i 4 
the present rules were approved b Ninet 
the group in the interests of safety, Custom 
for the competitors. Wooden steer-4 525, $5 
ing posts were prohibited; over4 $59, $* 
all height was defined as includ4 ‘imes, | 
ing windshield if one is built ontoy ‘or star 
the car; cockpits must be designed 
large enough to permit driver to 
get in and out without removing the 
steering wheel, and brakes should]/EN H 
be faced with old tire tread ratherj+ Model 
than leather. owanc 


By general consent, the lower agepppraisec 
limit was moved up from 10 yearspnce, anc 
to 11, which means the age span} micive 
included in the race will now bejy,4,) 39 
11 through 15. ywances 

Franklin Reck, managing editor}, 17, 
of “The American Boy,” son in 
named chairman of the National °PP 8 
Contest Board, which includes Ir-} Eighte 
ving Crump, editor of “Boy’s Life; kylinder 
Arthur Wakeling, technical editorfordor s¢ 
of “Popular Science;” Julian Leg-§750, $77: 
gett, technical editor of “Populargn 10 ca 
Mechanics,” and Chris Sinsabaugh, five insta 
editor of Automotive NEws. Richt 

Members of the National Finals} <"5 
Technical Committee will include — z 
Scott and Reck who were named oe a 
to serve with B. E. Fulton, man- oe tat 





ager of the Akron (O.) Airport; Sizte 
Horace Jellison, N. H. Keeling, J.) sedan, 
W. Schlemmer, and Ed O. Stall-} sedan. 
smith, all of Akron. $660, $ 

Newspapermen named to the} twice t 
National Newspaper Advisory} three 1 
Committee included, in addition to 
Coaiemen Scott, F. E. Bennett, 

ayne (Ind.) News-Sentinel; 
J. Fox, Cleveland News; T. E. aba 
Groehn, Detroit News; Ray oo 
Haynes, Benton Harbor (Mich.) oe 
News-Palladium; J. H. Kennedy, — — 


Buffalo Courier-Express; Ray 
Kuhn, Bay City (Mich.) Times; /"otor st 
Hal F. Lindley, Los Angeles NewS;) Ten § 
R. L. Martin, Flint (Mich.) Jour- Comman 
nal; Phil J. O’Toole, Portland Ore-}aker fc 
gonian; Harold B. Smith, Wichita }j5@5, $5¢ 
(Kan.) Beacon; H. M. VanDeveN frases, ar 
der, Atlanta Constitution; Paul Five \ 
Waitt, Boston Herald-Traveler and to ive 

J. S. Schlemmer, sports editor of }®mer w 


Akron Beacon-Journal. 870, $37 
motor st 








eaters toll me... 


By William C. Callahan 


HERE seems to be some misunderstanding,” writes Sam oe me 
manager of the Chicago A obile Trade Assn. “regarding th 
Its of the shopping ourvey that we Bing A October. Enclosed is 
r bulletin No. 30 giving the details. After you read it, you probably 
jl come to the conclusion that trading is much more mild than gen< 
ly supposed, especially when you compare the results with those of 
her surveys. 


*Wild trading cannot be determined in terms of a spread. Thus, for 

ple, if 10 dealers handling the same make of car are shopped and 
ht offer $500, one $525 and another $575, while the spread may be 
at the same time it is perfectly obvious that the very great ma- 
ty of the dealers shopped are not wild bidders. From this standpoint, 
js clear that there is not as much wild trading in Metropolitan Chi- 
= amigo 2S WAS previously rumored. 


“Further, inasmuch as very few customers go to more than two 

or three dealers, and since in the above-mentioned case the chances 
of the customers contacting the high dealer are slim, trading con- 
ditions can only be determined in terms of the ‘mean,’ or the num- 
ber of dealers using approximately the same figures.” 
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ASE histories of each shopper’s experience in the CATA survey are 
as follows: 


Seventeen Buick dealers were shopped by a 1938 Buick Roadmaster 
wuring fordor trunk sedan, Series 38-80, Model 38-81. Customer wanted 
40 fordor trunk sedan. Allowances from low to high as follows: $750, 
0, $750, $750, $750, $750, $750, $750, $750, $757, $775, $800, $800, $800, 
00, $800, $825. Car appraised 10 times from the desk, twice from the 
wb, in two cases the motor was started, and in three cases the car 
as driven. 


Three Cadillac-LaSalle dealers shopped by 1939 Oldsmobile fordor 
x-cylinder sedan, Series 70. Customer wanted 1940 Cadillac Series 62 
odor sedan. Allowances: $750, $750, $750. In two cases the used car was 
riven by the appraisers, and in one case the motor only was started. 


in Twenty Chevrolet dealers shopped by 1937 Chevrolet Deluxe tudor 
ands sedan. Customer wanted 1940 Chevrolet Deluxe tudor. Allowances: 
inge $400, $400, $400, $400, $400, $400, $400, $400, $400, $400, $400, $400, $400, 
verel $400, $400, $425, $425, $425, $425, $425. Car appraised three times at 
hreal the curb; in 11 cases the motor was started, and in six cases the 
mets car was driven. 
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IXTEEN De Soto dealers shopped by 1938 De Soto fordor trunk se- 
Udan. Customer wanted 1940 De Soto deluxe fordor sedan. Allow- 
nces: $520, $525, $525, $540, $540, $540, $545, $550, $550, $550, $560, 
560, $560, $580, $590, $600. Car appraised once from the desk, three 
rgimes through the window, five times at the curb, motor started six 
imes, and car driven once. 


, O% Seventeen Dodge dealers shopped by 1939 Dodge fordor special sedan. 
whObustomer wanted 1940 deluxe fordor sedan. Allowances: $650, $650, 
650, $650, $650, $650, $650, $650, $650, $650, $650, $700, $725, $725, $725, 
3725, $725. Car appraised eight times from desk, twice through the 
ndow, motor started in seven cases. 


Nineteen Ford dealers shopped by 1939 Standard 85 Ford tudor. 
ety, Customer wanted 1940 Ford Standard tudor sedan 85. Allowances: 
er: $525, $530, $530, $533, $535, $535, $540, $545, $550, $550, $550, $550, $550, 
er4 $550, $550, $550, $575, $575, $575. Car appraised from desk four 
ud4 times, five times through the window, seven times at the curb, mo- 
tor started three times. 
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Hudson dealers shopped by 1939 Hudson fordor touring sedan, 
Model 91. Customer wanted 1940 six-cylinder deluxe fordor sedan. 
lowances: $575, $575, $600, $665, $665, $695, $700, $710, $710, $725. Car 
wemppraised from desk seven times; through the window once; at the curb 
arspnce, and motor started once. 


aM Twelve Nash dealers shopped by 1938 Nash-LaFayette fordor sedan, 
“Model 3818. Customer wanted 1940 Nash-LaFayette fordor sedan. Al- 
owances: $550, $550, $560, $560, $565, $565, $585, $590, $595, $595, $600, 
to 600. Information not available as to how appraisals were made as 
- hopping representative failed to obtain this data. 


Ir-} Eighteen Oldsmobile dealers shopped by 1939 Oldsmobile fordor six- 
e;"kylinder sedan, Series 70. Customer wanted Oldsmobile 1940 deluxe 
torfordor sedan. Allowances: $750, $750, $750, $750, $750, $750, $750, $750, 
»g-8750, $775, $775, $795, $800, $800, $810, $815, $825, $825. Desk appraisal 
larfin 10 cases; through the window in three cases, and at the curb in 
zh, five instances. 

als Eight Packard dealers shopped by 1937 Packard six-cylinder fordor 
depedan, Model 1082. Customer wanted Packard tudor sedan, Model 110. 
CC lAllowances: $450, $475, $485, $490, $491, $500, $500, $540. Appraisal three 
n-/imes through the window, and five times at the curb. 


<; Sixteen Plymouth dealers shopped by 1939 Plymouth tudor deluxe 
sedan, Model P-8. Customer wanted 1940 Plymouth tudor deluxe 
ll-} sedan. Allowances: $585, $600, $625, $625, $644, $650, $650, $650, $655, 
$660, $665, $670, $675, $675, $675, $700. Appraised twice from desk, 
he} twice through the window, nine times at the curb, and motor started 
ry] three times. 


to 
t. 
4 IXTEEN Pontiac dealers shopped by 1939 Pontiac six-cylinder deluxe 
ay fordor sedan, Model 6EA. Customer wanted 1940 deluxe fordor six- 


linder sedan. Allowances: $670, $670, $670, $670, $670, $670, $670, 
c 1670, $695, $700, $725, $725, $725, $745, $750, $750. Appraised four times 
ay from desk, four times through the window, seven times at the curb, and 


s;/Notor started once. 


8; Ten Studebaker dealers shopped by 1938 Studebaker six-cylinder 
'-\Commander cruising sedan, Model 7-A. Customer wanted 1940 Stude- 
€-lbaker fordor sedan. Allowances: $550, $550, $550, $550, $550, $560, $560, 
ta 11565, $580, $580. Appraised six times at curb, motor started in three 
n 


~ itases, and car driven once. 


Five Willys dealers shopped by 1938 deluxe fordor Willys sedan. Cus- 
¥ j‘omer wanna 1940 Willys deluxe fordor sedan. Allowances: $350, $360, 
870, $375, $425. Appraised twice at desk, once through the window, and 


motor started twice. 


! 





Favor Return 


To Jan. Show, 
Elect Gustafson 


By Arthur G. Patterson 
Staff Correspondent 

MINNEAPOLIS.—Efforts of the 
National Automobile Dealers Assn. 
to secure more equitable dealer 
contracts, were endorsed by mem- 
bers of the Minnesota Automobile 
Dealers Assn. at its annual con- 
vention at the Radisson Hotel here 
last week. The group also endorsed 
the efforts of the NADA to bring 
about a peaceful settlement of the 
Chrysler strike. 

Convention delegates also went 
on record condemning the rapidly 
growing evil of selling all types of 
merchandise at discounts to the 
general public including employes 
of federal, state and municipal 
governments, large firms, and in- 
surance companies through pur- 
chasing agents and other means. 
Officers of NADA were instructed 
to co-operate with all of the trade 
organizations and to assist in 
every possible manner in order to 
curb this practice. 

Officers Are Elected 

Delegates also instructed their 
officers to advise automobile manu- 
facturers that announcements of 
new automobile models after the 
first of the year, would be to the 
best interests of the dealers. 


Board of directors held its meet- 
ing the first day, at which time 
officials discussed state dealer and 
federal legislation. This was fol- 
lowed by the election of officers: 


President, C. D. Gustafson, Thief 
River Falls; vice-presidents, C. H. 
Eldridge, Madison, W. A. Skogmo, 
Fergus Falls, George Ziesmer, 
Mankato, and R. E. O'Connell, 
Marshall; secretary, Jerry Conlon, 
Duluth; treasurer, R. N. Jones, 
Minneapolis; Minnesota NADA di- 
rector, John Finch, St. Paul; mem- 
ber NADA legislative committee, 
H. M. Whisman, Minneapolis, and 
general manager, Whisman. 

A capacity crowd attended the 
convention proper. John Finch, re- 
tiring president, gave his report in 
which he stated that the year just 
closed was a very active one along 
legislative lines and that every ef- 
fort was made to protect the in- 
terests of the dealers. In this con- 
nection, Finch paid tribute to the 
excellent work on legislative mat- 
ters performed by H. M. Whisman, 
general manager of the associa- 
tion. Finch also reported an in- 
crease in membership and that the 
organization is operating in the 
black with money in the bank. 


Warns of Bootleggers 

In discussing “birth certificate” 
laws, J. J. McCutcheon, Omaha, 
secretary of the Nebraska Auto- 
mobile Dealers Assn., pointed out 
that one of the outstanding ad- 
vantages of such laws is that it 
prevents new automobiles from 
getting into the hands of “boot- 
leggers.” 

“Don’t go away from _here with 
the idea,” he said, “that whatever 
is done your state and federal 
taxes will be less. Just make up 
your mind that if they don’t reach 
(See MINN. DEALERS, Page 8, Col. 5) 
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NATIONWIDE SERIES of retail sales training meetings being conducted by 


Nash is now under way at ke 


ing efficiency of Nash salesmen. Shown 
Detroit are, left to right, A 
Charles Abbott, preside 


ager of Nash Detroit Co. 


AUTOMOTIVE NEWS, NOVEMBER 27, 1939 


Minn. Dealers to Back NADA 


NEW OFFICERS of the Minnesota 
week, include the following, left to rig 
Jones, Jones Motor Co., Minnea 

Mankato, os 
presi 


tary-manager; 
Ziesmer, Ziesmer Motor Co. 
son and Son, Inc., Thief River Falls, 
Co., Madison, vice-president; R . 

vice-president, and John Finch 


3 





Avtenesth Dealers Assn., elected last 


Whisman, Minneapolis, secre- 
lis, treasurer; George 
fa Enirige, ‘Eldrige Motor 
t; C. H. Eldrige rige 
Connell, "Mankato Motor Co. fiankato 


‘Finch Downtown Chevrolet Co., St. Paul, di- 


rector National Automobile Dealers Assn. 





if 7? 


AMONG THOSE present at the Minnesota Automobile Dealers Assn.’s annual 


convention last 


Assn., Omaha. 
ee ee cases eaae Uitte Hs ond B.C Wehedt, of F. E. Fricst, 


Chrysler Sales Corp., Kansas 
and Lakeland Motors, Duluth, Minn. 


week were, left to stent, Coen A. 
eb.; 


Bonham, manager, Omaha 
. H. Hill, district manager, 
ne., 





LEFT TO RIGHT, C. J. Flaherty, Flaherty Brothers, Elk River; Frank 8. 


Stone, manager, Minnesota Motor 
R. J. Lahn, 


rades Insurance Agency, Minneapolis, and 
noka Garage (Pontiac), Anoka. 


Hoffman Outlines Program 


For Further Traffic Toll Cut 


Special to Automotive News 

WASHINGTON. — Speaking as 
president of the Automotive Safety 
Foundation, Paul G. Hoffman, head 
of Studebaker Corp., last week laid 
before a huge gathering of District 
of Columbia, Maryland and Vir- 
ginia businessmen, gathered in 
the National Capital under the 
auspices of the Washington Board 
of Trade, a comprehensive pro- 
gram for drastic reduction of auto- 
mobile deaths and injuries. High- 
lights were: 

Courses in traffic safety educa- 
tion to be made a part of the pub- 
lic school curricula. 

An absolute ban on traffic ticket 





oints throughout th S 
sales training program, in wh ch’ the entire o Sountsy. A modernised 


fcipedng. the project is designed to help increase the earning 


ash selling organization is par- 
ower and sell- 
as one of the first meetings opened in 


a x a pemene © Great is kes voghensl manager; 
8 etro o. stributor: C. B. C : 
Great Lakes regional merchandising manager, and Howard Bauer > ae 


, sales man- 


fixing “for anyone, anytime, any- 
where.” 

A complete overhauling of city 
streets to such an extent that 90 
percent of accident possibilities 
may be “designed out” of them. 

Investigation to determine if 
“reckless and negligent” drivers 
are properly prosecuted and what 
steps should be taken to enforce 
prosecution. 


Hoffman launched a survey of 
the national safety campaign with 
an appeal to the board members 
for “participation in a war now 
being waged throughout the United 
States—a war on highway deaths.” 
He pointed out that when the auto- 
mobile manufacturers first actively 
supported the safety drive in 1935 
the death rate for the nation was 
17.4 for every 100,000,000 vehicle- 
miles the country traveled. The 
present rate, he said, is 10.9, repre- 
senting a saving of 29,000 lives, a 
reduction by 1,000,000 of the total 
of personal injuries and $1,000,000,- 
000 cash saving in damage. 


Willys Appoints Bell 


Assistant Sales Chief 
TOLEDO. — George Harold Bell, 
formerly associated with General 
Motors Corp. and later with 
Chrysler, has 
been named as- 
sistant sales 
manager of 
Willys - Overland 
Motors, Inc., ac- 
cording to M. J. 
Golden, general 
sales manager of 
Willys. 

For nearly 20 
years Bell has 
been in active 
field work, Gold- 
en said. 





G. H. Bell 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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Strikes are Costly ! 
UST what the final cost of the present tieup of the Chrys- 
ler Corp. will be in dollars and cents none can predict 
now, and in all probability none will be able to compute with 
accuracy later. There can be little question, however, that 
the losses to date will take years to mend and, like lost sleep, 
can never be replaced. 

In wages alone, figuring 55,000, Chrysler direct employes 
have lost seven weeks and allowing 40 hours per week, at the 
announced average wage of 97.6 cents hour, the figure 
would run to the staggering total of $15,250,000. This figure 
does not include losses suffered by employes in supplier in- 
dustries which is probably equal to, if not greater, than 
those suffered by direct Chrysler employes. 

Then there are the Chrysler dealers. Under normal pro- 
duction conditions, it is quite likely that Chrysler in that 
seven-week period would have produced close to 200,000 
automobiles and trucks. If we figure the value of these prod- 
ucts at a wholesale average of $800 per unit, which is low, 
the total created wealth would run close to $160,000,000. 
This would have brought the dealers close to $40,000,000, 
at an average discount of 24 percent. 

These figures do not take into account losses suffered di- 
rectly by Chrysler Corp. in lost profits and the added costs 
of maintaining idle plants. Nor do they consider the cost 
directly to the union in prosecuting its strike and its obvious 
loss in dues collections from unemployed workers. 

The fundamental issue in this controversy was, and still 
is, shall the management of Chrysler Corp.—whose leaders 
through their courage, vision, industry and ingenuity made 
that organization in 15 short years one of the three largest 
industrial units in the world—remain with those leaders; or 
shall that management be passed on to a parasitical group 
of labor leaders whose record for the creation of anything 
but dissension, is questionable. 

This seems a tremendous price to pay for the answer to a 
problem which would seem immature even to the mind of a 
10-year-old child. 


Who’s Looney Now? 


HERE is the old wheeze about the “nut” sitting on a 
curbstone writing a letter to himself. When asked what 
he was saying to himself, he replied that he really didn’t 
know because he wouldn’t get the letter until the next day. 
There seems to be just about as much sanity in the CIO- 
Foremen’s union organized in the Dodge plants here. Under 
this system the Foremen will get together in the Foremen’s 
union to formulate demands to be presented to the foremen 
in the plant. Of course, the foremen will not know what the 
demands are until they are presented by the union, and the 
union will not know what the foremen’s attitude will be 
until the foremen have had a chance to study the demands. 
Or do they? It’s all about as fair and clear to us as though 
Chrysler were owner of a ball team whose base-runner in- 
tercepted a drive near second, tagged himself out and then 
threw to first for a double play. 


AUTOMOTIVE 











News 





(Continued from Page 1) 


THE a telegram from the 
LAST Foremen’s Union of the 
STRAW! CIO-UAW demanding 
that they too be recognized. 
* * * 


That was a bombshell! There is 
no doubt but what it went off pre- 
maturely. The Gestapo of the 
union headquarters are still trying 
to find the culprit who timed the 
bomb to explode before the con- 
tract had been signed. Apparently 
it was intended that once the pro- 
duction line was started and the 
machinery all geared from the raw 
material supply through the deal- 
ers’ showrooms, operating as only 
this great complex machine can be 
set up and operated in America, 
then would be the time for the 
explosion. Then perhaps (because 
the number of men involved was 
comparatively small) they could 
hope to force their demand for the 
unionization of foremen on the 
corporation, while no one was 
looking. 


* * * 


Now I think most of us would be 
frank to admit that there are 
many technical phases of the dis- 
pute involved in the Chrysler con- 
tract on which, if one be fair- 
minded, he finds it hard to pass 
judgment. I have never talked with 
an automotive executive who did 
not indicate that so long as there 
are great numbers of men em- 
ployed in a great, complicated and 
far-flung organization, there will 
always be a continuous flow of 
discrepancies which must be ad- 
justed between Labor and Man- 
agement. I have heard them ex- 
press the thought that manage- 
ment today welcomes a bargain- 
ing agency for Labor—IF it truly 
represents the majority of the 
workers and is honest in a desire 
to better their working conditions. 
But if Labor is going to have the 
kind of leadership which must de- 
pend for its standing on the 
amount of commotion it can cause, 
If it must incessantly keep up the 
appearance of being active in the 
workers’ behalf in order to draw 
dues from the workers’ pay en- 
velopes, then we are indeed in a 
pretty kettle of fish. This latest 
demand of the CIO-UAW that 
foremen in the Chrysler plants be 
organized can be understood by 
any of us. It is just about the most 
transparent, stupid and flagrant 
abuse of privilege that has been ex- 
posed to the public since the CIO 
became a reality. Any 10-year-old 
schoolboy realizes that when two 
or more men are employed by an- 
other, there must be a Boss. The 
Boss is the man who sees that the 
worker does his job in the right 
way and fulfills the time for which 
he is paid. 


* * * 
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The Motorist Abroad—Or Maybe We Could 
Use Two Thanksgivings 





In This Corner— 





‘I Might Be Next .... .° 


The views exp 


this column are those of our 


readers. 


ressed in 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 





Strike Racket 


I have just read your front page 
editorial in the Nov. 13 issue of 
Automotive News. 

This is the first time, since the 
strike “racket” started in the 
automobile industry, that I have 
known an editor with guts enough 
to call a spade, a spade. 

I may profit by the fact that 


Excellent 


I have received the automobile 
show copies of AUTOMOTIVE ne 
and they will be very helpful to’ 
me in the preparation of the ar- 
ticle I mentioned to you. 3 

May I take this opportunity to! 
thank you for your courtesy in 
co-operating with me in this mat- 
ter. Your publication is an ex- 
tremely excellent one from the 


Plymouth and Dodge are out of| point of trade reporting and make-| 
production, but I don’t want to get/ up.— Paul H. Little, advertising| 


business that way. For, I believe, 
unless this thing is licked now, I 
might be next. * * * 


This letter is not intended for 
publication but is the outpouring 
of a thoroughly “riled” automobile 


department, Continental Casualty 
Co., Chicago. 


Valuable 


While I am merely on the outer 


dealer, who only wants to be left | fringe of the automobile industry, | 


alone to “peddle” his wares, with 


Now, if these leaders had only|at least a small measure of se- 


taken Little Rollo from his fifth 
grade classes and asked him some 
questions they would have found 
out: 

(1) That corporations have to be 
owned by somebody. 

(2) That corporations have to 
employ a manager. 

(3) That the manager has to 
employ department heads. : 

(4) That the department heads 
have to employ superintendents. 

(5) That the superintendents 
have to employ FOREMEN! 

So you see, as Little Rollo would 
have been glad to explain—really 
the stockholders who own the 
business have to depend on the 
FOREMEN to watch out for their 
interests and see that the men to 


(whom they are paying hourly 


wages do the work for which they 
are being paid. 
* * * 

Little Rollo would probably be 
surprised that the great, big La- 
bor Leaders did not see as plainly 
as he does, that you just have to 
have a Boss. For if you don’t have 
any Bosses no one does any work 
and if no one does any work there 
will be no automobiles to sell and 
if there are no automobiles to sell 


curity——A Chevrolet Dealer. 

Epritor’s Note: While the name 
of the writer of the above letter 
is withheld in deference to his 
statement that it was not in- 
tended for publication, we feel 
that the letter so well sum- 
marizes the attitude of other 
dealers and salesmanagers in the 
industry to the plight of the 
Chrysler dealers that its publica- 
tion is warranted. 


Keep It Up 


Was glad to read the front page 
editorial in your Nov. 13 issue on 
the Chrysler strike. 

T’ll agree with you that it is 
about time the administration 
started to attend to its own busi- 
ness and let somebody else’s alone. 

Keep up the good work!—W. J. 
Virtue, Chas. H. Eddy Co., Inc., 
Chicago. 





at a profit, then there will be no 
money to pay the CIO-UAW la- 
borers or the foremen or the man- 
agement or the stockholders, which 
will mean there will be no factories 
and therefore no one will have 
anything to strike about and 
Little Rollo says: “that ought to 


I can’t restrain from writing you 
how much I have enjoyed Chris 
Sinsabaugh’s AUTO-Biography. In- 
asmuch as he has been in and out 
of it for so many years, his series’ 
of articles is a valuable contribu- 
tion to the history of the industry. 
I am assuming they will be pub- 
lished in book form. They must be. 
—Marco Morrow, assistant pub- 
lisher, Capper Publications, Inc., 
Topeka, Kan. 


Coming Events 


NOVEMBER 


30-Dec. 3—Sioux Falls, S. D. Automo- 
bile show. 


DECEMBER 


4- 5—Butte, Mont. Montana wutomo- 
bile Dealers Assn. annual con- 
clave. 

4- 7—Philadelphia. American Society 
of Mechanical Engineers. 
5—Little Rock. Arkansas Automo- 
bile Dealers Assn. annual meeting. 

8- 9—Chicago. Motor and Equipment 
Wholesalers Assn. annual conven- 
tion. 

11-16—Chicago (Navy Pier). Automo- 
tive Service Industries Show. 


JANUARY 


as | 15-19—Detroit (Book-Cadillac). Society 


of Automotive Engineers annual 
meeting. 


make us all very, very happy!”—| 92.05 Washington. National Automo- 


G. M.S. 


bile Dealers Assn. annual conclave. 
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FASTEST GROWING DEALER ORGANIZATION 
IN THE INDUSTRY 





FASTEST SALES GAIN OF ALL LOW 
PRICED CARS 





463 Outstanding Dealers Have Joined 
Hudson Since New Model Introduction 





MOST AMAZING LOWEST PRICED CAR EVER BUILT! 


Distinctive front end of the new Hudson Six in the lowest price field ...New lower prices 
starting at $670, delivered in Detroit, Federal taxes paid; State and local taxes, 
if any, extra. Prices subject to change without notice. 


Ask any or all of these 463 men why they changed to 
Hudson ... and they’ll give you reasons like these: 


They know the product... and they see the opportunity 
presented by this ove luxury line that covers every popular 
price class. 


They’ve watched its record . . . its quick and enthusiastic 
acceptance by the Hudson organization, the trade and the 
public . . . its swiftly mounting sales curve. Hudson sales 
in October and the first half of November were well above 
any comparable period since 1929! 


Outgaining All Other Low Priced Cars 


Of special interest: They have seen the new Hudson Six in the 
lowest price field (THE CAR TO SEE with the “Other Three’) pile 
up the biggest sales gain of any low priced car in the industry! 


These dealers know the value of a popular and fast- 
moving car in the big volume market. They wanted to 
build the foundation of their business on a car like this... 
backed up by sure-fire winners in every other popular price 
field. That’s why they changed to Hudson! 


Why don’t you get all the facts about the 1940 Hudson 
line . . . and about the new Hudson franchise, fairest and 
Squarest money-making proposition ever offered to auto- 
mobile dealers? Your wire or letter to the factory will be 
answered immediately and confidentially. 


HUDSON MOTOR CAR COMPANY - Detroit, Michigan 
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Chicago’s Used C 
39-Day Supply on Hand; 


Late Models 


By Mel Adams 
Staff Correspondent 
CHICAGOW—With late models 
accounting largely for the gain, 
Cook County dealers’ used car in- 
ventories stood at a 35.4-day supply 
on Nov. 1 as compared with a 34.2- 
day supply on Oct. 1, it is disclosed 
in the Chicago Automobile Trade 
Assn. report based upon returns 
from 223 dealers. 
Another significant feature of 
the report is that the monthly 


Excise Tax 


(Continued from Page 1) 


tiple taxation. They are pyramided 
on a score or more forms of spe- 
cial taxation levied on the motor 
vehicle and its use by state and 
local governments. On a per car 
basis, the average new car pur- 
chaser has to pay $40 in taxes of 
various kinds before he is even al- 
lowed to use his car on the high- 
ways. During the first year’s opera- 
tion he pays $71.80 in taxes. Com- 
bine trucks with passenger cars, 
and the average for motor vehicles 
rises to a tax bill of $80. 

The special taxes are burden- 
some on small incomes. Since most 
automobiles are owned by persons 
in the lower income brackets, the 
taxes fall most heavily on those 
least able to bear them. 

The excise tax on automobile 
parts is particularily unfair. It is 
actually a tax on misfortune. The 
man who rips a fender or breaks 
a bumper is faced with this tax 
factor in his replacement costs, 
whether his car is new or old. 
Moreover, regardless of accidents, 
machinery wears with age, and 
any addition to parts costs weighs 
most heavily on the motorist in 
the lower income brackets, who 
usually drives the older used cars. 
The tax on parts actually tends to 
discourage highway safety, in that 
the levies apply on parts designed 
for making safer the operation of 
the vehicle. 


Studebaker Firm 
Opens New Office 


NEW ORLEANS.—Expansion of 
Studebaker activities here was 
inaugurated last week with the 
opening of a new distributorship 
composed of three St. Louis and 
Kansas City automobile men who 
will operate the largest parts sup- 
ply firm for this make of cars in 
this section. 

The new distributor is Crescent 
City Motors, a partnership com- 
posed of Charles Ejickel, Louis J. 
Eickel and Oliver E. Cinnater. In 
addition to sales and service for 
Studebakers, the company will op- 
erate a parts department for the 
entire Gulf area with $50,000 in- 
vested in parts. 


Chapin Firm Sold 


SYRACUSE, N. Y.—The A. W. 
Chapin Co., Buick dealership in Syra- 
cuse for more than a decade, has been 
sold to the Syracuse Buick Co., Inc. 
The new firm is headed by John J. 
Costello, who resigned as manager of 
Buick’s Philadelphia zone. 





Show Increase 


climb has continued without a 
break since it stood at a 28-day 
supply, the low for the year, on 
July 1. It is still well below the 
year’s peak, 52 days, on Mar. 1. 

October sales totaled 6,322 used 
cars, and stocks on hand at the 
end of the month were 7,443 units. 

The rise in inventories on a per- 
day basis, as applied to late 
models, shows that 1936, 1937 and 
1938 cars a@ecounted for 62.5 per- 
cent of the total on Nov. 1 as 
against 60.4 percent on Oct. 1. By 
contrast, the sales of such models 
dropped from 45 percent in Sep- 
tember to 44.2 percent in October. 

For the first time since the re- 
ports were issued, 1939 models are 
included. 


“Caution is very definitely the p. 


by-word in trading on used cars,” 
comments the CATA in a bulletin. 

A breakdown by yearly models 
reveals that sales exceeded inven- 
tories for cars up to and including 
those of 1935, and were less for 
the 1936 and later models. The 
summary follows: 


Models Sales Inventory 
1931 and older ...1,176 685 
DE. (5:4.00-e6c0edves 406 266 
Perr ee 424 340 
RPE ete 520 510 
SED 4660s 6 baa 687 671 
BE! 4-50-05 40 wa echears 983 1,408 
MY asi feaeeewse 1,179 2,090 
I ere 636 1,158 
BE eiiN ewe uaies 311 325 


Continuing Gains 
Are Foreseen for 


Instalment Sales 


NEW YORK.—Continuing gains 
being made by installment selling 
were outlined by George K. Hub- 
bard jr., vice-president and execu- 
tive credit manager of Commercial 
Investment Trust Corp., in an ad- 
dress before the Metropolitan Con- 
trollers Assn. 

“Installment selling is here to 
stay and it will increase in vol- 
ume,” Hubbard predicted, adding 
that he does “not agree with those 
who believe we are ultimately 
headed for financial chaos because 
of its increasing public accept- 
ance.” 

Opposition to installment selling, 
which was so strong in the past, 
Hubbard said, has gradually dim- 
inished and today “many who for- 
merly forecast its failure are now 
staunch supporters.” Hubbard 
pointed out that installment selling 
has helped to build the American 
mass production system because 
even though mass production has 
reduced the price of today’s neces- 
sities, without installment selling 
“the average individual still could 
not buy and pay cash for many 
articles now in daily use.” 


ATA Meeting Set 
WASHINGTON. — The next regular 
meeting of the executive committee of 
the American Trucking Assns., will 
be held at the organization’s head- 
quarters here Dec. 7-8. 





“Dealers Tell Me," by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 


pears weekly in Automotive News. 





STREET LIGHTING EVALUATOR, develo 
laboratory 


department, serves as a travelin 


ed by General Electric’s lamp 
n checking brightness of lights 


and pavement and interference w th seeing caused me. glare from lighting sys- 


tems on roads. Here is a close-up of the instrument 


stalled on a car. 





CADILLAC DEALERS in New En 
lans for 1910 at a meeting in Becton. ped ; 


eft to right, D. H. 
advertisin 
R. L. Rickenbaugh 
England manager; Arnold 


Ahrens, Cadillac general sales manager, and 
manager. Standing, Albion L. Danforth, New England distributor; 
sales — manager of Cadillac; R 

auser, national service manager. 


all the details of the factory’s 
pating in the meeting were, seated 
Frank Denny, 


. M. Brown, New 


Johnson Outlines Policies 


Of Car Makers to AAA 


(Continued from Page 1) 


line which cannot be broken with- 
out disaster to all, including the 
workers themselves. Control of 
production cannot be turned over 
to any group without cutting the 
heart out of the industry. 

“The faith, courage and far- 
sighted vision of its leaders have 
already carried the automotive in- 
dustry to great heights. Those 
same qualities may be expected to 
yield even greater dividends to the 
consumer and to society in the 
future.” 

With respect to dealer relations, 
Johnson said: 

“As important as any phase is 
the maintenance of a strong dealer 
force to sell and service cars, to 
continue and improve the stand- 
ards of dependability which the 
public expects and is entitled to on 
a national scale. With all the com- 
petitive difficulties involved, no as- 
pect of the business has received 
more attention during the past few 
years than the maintenance and 
development of equitable relations 
between factory and dealer. Here 
again, and thinking of the interests 
of all concerned, the industry’s ob- 
jectives have been to find methods 
which will yield results in future 
years as well as at the moment. 

“Our industry has objected with 
vigor, and continues to oppose, 
cure-alls for economic difficulties. 
It is believed that short-cuts to 
profits through resort to price con- 
trols, special forms of regulation, 
artificial devices of all kinds, are 
headed for disaster, and that there 
is no substitute for dependence on 
business horsesense and the pres- 
sures of competition, tough though 
it is. 

“It has been suggested at times 
that in considering the dealers’ 
phase of the business, the manu- 
facturer has been too solicitous of 
the consumer. Actually, the in- 
dustry’s position has been much 
broader than that. The record of 
all history is that controlling com- 
petition acts as a narcotic. The 
patient feels good when the dope 
takes, but he can continue there- 
after only with increasing doses 
and ultimate ruin. There isn’t a 
manufacturer in the business who 
doesn’t want healthy dealer or- 
ganizations on a lasting basis.” 

Turning to labor questions, John- 
son declared: 

“No report to the consumer 
would be complete without dwell- 
ing on the situation today within 
the factories. Production levels are 
good and sales are good. The wage 
rates of the industry are close to 
a dollar an hour. 

“All of you know that despite 
this generally active condition, to- 
day some plants are closed down; 
some dealers are turning back de- 
posits on new cars; some pur- 
chasers are standing around wait- 
ing for delivery; and that close to 
150,000 men are without work or 
wages. In the labor issues in- 
volved there has been no genuine 
complaint by individuals that the 


speed and quantity of work re- 
quired of them has been stepped 
up. The production rate is based 
on many years of experience, and 
there is ample grievance proce- 
dure for adjustment of any gen- 
uine difficulty. 

“We do not believe that in the 
long run labor itself will tolerate 
‘slow-downs’ as tactics in relations 
with management. We know that 
once the public has a full realiza- 
tion of what is involved such tac- 
tics will be outlawed, just as the 
‘sit-down’ was outlawed. We be- 
lieve that ultimately the public 
will require that all groups given 
power under protection of law 
shall carry a balancing responsi- 
bility for their acts. 

“Looking at the situation that 
exists today, however, we cannot 
blink at one broad issue in present 
events. The mainspring of the in- 
dustry is the quality and the price 
of the product. The consumers’ 
mark can be met and the success- 
ful future of the industry can be 
guaranteed only through the com- 
petitive freedom of management 
to turn out an improving product. 
Sustained employment and_sus- 
tained wages must depend on the 
same thing.” 

That the industry is turning out 
an impressively improved car with 
each passing year, and doing so at 
less cost to the consumer and less 
profit to the maker, was em- 
phasized by Johnson, who de- 
clared that “the industry expects 
to have to keep on sharpening its 
pencils.” 


Orders at Twin Coach 


Reach New High Level 
KENT, O.—An order from New 
York for 10 of its 27-passenger 
coaches is announced by the Twin 
Coach Co. here, which also has re- 
ceived a $2,000,000 order from the 
Seattle Municipal Railway, third 
within a week to shoot the com- 
pany’s volume to a new high. 








ar Inventories Continue to Climb 





Car Sales Boom 
In Buffalo as 


Business Rises 


BUFFALO, N. Y.—New car reg- 
istration in Buffalo and Erie 
county are gaining by leaps and 
bounds, and dealers are more op- 
timistic over prospects than they 
have been in two years. The one 
disappointing factor in the picture 
is that deliveries are not as prompt 
as might be desired, due mainly to 
the Chrysler strike. 


New car registrations in Erie 
county during October jumped to 
1,888, the Buffalo Automotive Trade 
Assn., Inc., reported. This was an 
increase of 100 percent over 944 
in the same month a year ago and 
compares with 1,133 units in Sep- 
tember. October was the first 
month to top the comparable 1937 
month. 

New car registrations here dur- 
ing the first 10 months of this year 
rose 70 percent from 11,289 in the 
like 1938 period to 19,171. In the 
first 10 months of 1937 registra- 
tions amounted to 28,421. 


Forming the background for the 
sharp rise in new car sales here 
is the fast rising tempo of general 
business activity. 


The used car market situation 
here is also in its best condition 
in years, dealers say. Heavy 
stocks of cars have been pretty 
well cleaned up and dealers are in 
an excellent position to offer good 
terms on trade-ins. 

Dealers here say that the next 
three or four months should be one 
of the best periods for new car 
sales in recent years, barring un- 
foreseen developments. 





Crude Petroleum 


Output Declines 


WASHINGTON.—Total value of 
the crude petroleum produced in 
the United States in 1938 dropped 
nearly 10 percent from the 1937 
total, to $1,367,060,000 from $1,513,- 
340,000, according to the final sum- 
mary of petroleum statistics for 
1938 by the U. S. bureau of mines. 

The decline in total value at the 
well reflects a 5 percent decrease 
in the volume of crude oil pro- 
duced, and a 4.2 percent drop in 
the average value per barrel, to 
$1.13 from $1.18 in 1937. 


New Trippe Beam Light 


To Be Shown at ASI Show 

CHICAGO.—Trippe Mfg. Co. an- 
nounces a sealed Trippe Beam 
Light, embracing the features of 
the Trippe Safety Auxiliary Light, 
known for its ability to throw a 
maximum of illumination and a 
minimum of glare. 

The new Trippe Beam Light will 
be presented to the trade for the 
first time at the Automotive Serv- 
ice Industry Show, to be held on 
Chicago’s Navy Pier Dec. 11-16. 
The unit is made to fit Sealed- 
Beam light slots of 1940 cars and 
has a traffic beam and a country 
driving beam. 


Chris Sinsabaugh’s sparkling 
Sparks’’ column is read by _ the 
wide-awake”’ in 


the industry. 





ONE OF THE OLDEST Dodge dealers is “Tom” Doyle, president of Thomas 
J. Doyle, Inc., Detroit, who last week celebrated the twenty -S5e return of the 
r 


dey when he, in 1914, sold the first Dodge car ever to pass t 
delivery gate. In the Gisstee century that has passed since that 
ave sold tens of thousands of cars, commercial cars and 


and his organization 


trucks. The picture above shows Doyle, left, receivin 


ough the factory’s 
rst sale, Doyle 


the congratulations of 


Forest H. Akers, Dodge vice-president and director of sales. 
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Turnover Hits 
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Oct. Used Car Sales Show Big Gain in San Antonio 


102 Percent; 


Sales Valued at $303,840 


special to Automotive News 
SAN ANTONIO.—Used car sales 
for October, as reported by 
dealer-members of the San Antonio 
Automobile Trade Assn., showed 
marked improvement over Septem- 
ber, a8 well as substantial increases 
for similar periods in 1938 and 1937. 
According to the report, there 
were 1,085 cars on hand at the 
_start of the month, with sales for 
the month totaling 1,112 units, rep- 
resenting a turnover of 102 percent 
in comparison with 92 percent for 
September. Total value of the cars 
sold was $303,840, the turnover 
value was 85 percent, average value 
was $273, cars on hand at the end 
‘of the month totaled 1,144, with a 
‘total value of $389,651 and an aver- 
‘age value of $341. 
_ September sales showed a total 
sof 1,043 units sold for a unit turn- 
‘over of 92 percent, having a total 
“value of $288,500, a turnover value 
of 76 percent, an average value of 
_ $277. There were 1,085 cars on hand 
at the end of the month having a 
total value of $356,742 and an aver- 
age value of $329. 
During October, 1938, there were 
91 cars sold for a unit turnover 
iin aeinininhinaentseceeeneemmninns 


Seattle Enacts 
| Caravan Law to 
Protect Dealers 


SEATTLE.—A_ city ordinance, 
‘which provides for an annual 
‘license fee of $100 for any person 
‘or firm to sell a caravaned car, has 
been passed by the city council. 
The new law is in harmony with 
the state act passed at the 1939 
session. 

The ordinance is expected to be 
a factor in halting indiscriminate 
dumping of used cars in this sec- 
tion, due to a higher-priced used 
car market here. It will also con- | 
trol caravaning of new models to 
this territory, which is encouraged 


‘by the high freight rates (around | : 


$150 per car). 

The ordinance also provides for 
a $2 inspection fee per car, to as- 
sure safety features; placing a 
_ sticker with history of each car on 
' the windshield to protect buyers, 
‘and assures against’ stranding 
; drivers in this city. 

One caravan of 15 cars was im- 
‘pounded last week by state of- 
ficials, near Renton. They were 
being taken to a Renton dealer, 
but proper fees had not been paid, 
‘as required by the state law. 


Garden Is Dead 
In Scotland at 88 


| 
NEW YORK.—A cable as 
Aberdeen, Scotland, to the Auto- 
mobile Manufacturers Assn., an- 
nounces the death of 88-year-old 
Robert D. Garden, for 20 years the 
head of the Pierce-Arrow dealer- 
ship in New York City. He re- 
tired from business 12 years ago 
with the sale of the firm to Stude- 
baker. 
Mr. Garden came to America 
when 16, serving as an accountant 
‘for the old Corbin Banking Co., 
and later as Chicago manager for 
the Pope Mfg. Co. in the distribu- 
tion of Columbia bicycles. He was 
a cyclist and shot putter of note. 
Three years ago he went abroad 
for his health and to visit his 
birthplace. 
He is a former member of the 
Lotus, Union League and New 
, York Athletic clubs. Mr. Garden 
is survived by his widow and four 
daughters, including Mary Garden, 
the opera singer. 
| 





15,000 at Madison Show 


MADISON, Wis.—More than 15,000 | 
Persons attended Madison’s 28th an- 
nual automobile show Nov. 17-21 in 
the Fox garage building here. Four- 
teen cael” dealers and one associate 
dealer displayed 85 models of 18 dif- 
ferent 1940 cars. All of the space in 
the building was sold for the show 
and dealers reported prospects for new 
car sales as being brisk. 





Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 





of 96 percent, having a total value 
of $273,008, a turnover value of 85 
percent, and an average value of 
| $275. There were 1,009 cars on hand 
at the end of the month having a 
total valuation of $333,155 and an 
average value of $330. 

In October, 1937, there were 1,052 
cars sold for a unit turnover of 87 
percent, having a total value of 
$311,471, a turnover value of 85 per- 
cent, and an average value of $296. 
There were 1,324 cars on hand at 
the end of the month having a total 
valuation of $421,594, and an aver- 
age value of $318. 

During this past October there 
were 11 units junked by two firms 
having a total value of $135 and 
an average value of $12.27. During 
September there were 30 units 
junked by three firms having a 
total value of $411.50 and an aver- 
age value of $13.72. 








CHEVROLET’S LONG distance truck, which has been on the highways of 
three countries since January, 1938, is still piling up miles in various parts of 
the United States. With the speedometer nearing the 100,000-mile mark, the 
test run is nearing a close. The unit, a standard 1%-ton model, carries a 4,590- 
pound “payload.” Shown here, left to right, are Harry Hartz, former race 
driver, who is piloting the truck; Stanley Reed, official observer for the AAA, 
who has been with the truck since it was selected from assembly lines at 
Flint, Mich., and Claude Everett, Las Cruces (N. M.) Chevrolet dealer, before 
whose place of business, the Rio Grande Motor Co., the truck is standing. 


SG ets U S Order to Muskegon, has been awarded a 


i ee coma contract for $1,000,- 
. e compan 

MUSKEGON, Mich.—Continental Mo- we & as pert of the moterninn- 
tors, which recently transferred its tion program underway for the United 
manufacturing activities from Detroit | States army. 
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Car Title Sales 
In Colo. Show 
Gain Over 1938 


DENVER.—A business upsurge, 
on the basis of motor vehicle title 
sales, was reported last week by 
George E. Saunders, secretary of 
state. During the first nine months 
of 1939, the motor vehicle depart- 
ment recorded 127,700 title sales, 
according to Saunders. There were 
118,212 sales for the same period 
last year. 

An increase was shown for every 
month, with the exception of Feb- 
ruary. The sales by months for the 
first three quarters this year fol- 
low: January, 16,998; February, 12,- 
463; March, 13,956; April, 13,514; 
May, 16,188; June, 14,889; July, 14,- 
239; August, 13,577, and September, 
11,881. 

Title sales collections this year 
have totaled $31,643, compared with 
$29,286 for the first nine months 
last year. 











YOURE ‘WAY AHEA 
OF TEACHER 





.» When if comes to automobile engines! 


Your customer may know history, geography 
and speak six languages...but she’s still in 
kindergarten when it comes to car 
performance and fuel. 


ID it ever strike you that the information 
you put into your customer’s head is just 
about as important as the design of the engine 
the manufacturer puts under the hood. Be- 
cause if car-owners don’t understand a few 
simple facts about car performance, they’re 
pretty sure torun into trouble...and blame you! 
For instance, suppose you don’t tip them off 
on what grade of gasoline to buy. Some cus- 
tomers are likely to put low-grade gasoline in 
their tanks and still expect you to tune-up their 
engines for first-grade performance and econ- 
omy. Here’s all you need say to prove that such 
miracles just aren’t in the cards: 


1. A car can’t give better performance than the grade of 
gasoline in the tank permits. 


THIS MONDAY NIGHT... Tune in “Tune-Up Time,” featuring 


Andre Kostelanetz, Tony Martin, Kay Thompson. Columbia Broadcasting 
System, 8 P.M.,E.S.T.; 7 P.M.,C.S.T.—10 P.M., M.S.T.;9 P.M., P.S.T. 





2. That’s because you can’t advance the spark for more 
power and economy if the fuel ‘‘knocks’”’ or ‘‘pings.”’ 


3. Different grades of gasoline give different grades of 
performance (shown below.) 


Put these facts in your customers’ minds and 
you'll save yourself many a complaint about 
poor performance and mileage, “‘knocking”’ or 
“‘pinging.’”’ And, remember, it’s always easier 
to prevent a complaint than to straighten one 
out after the customer has “‘squawked.”’ 


YOUR CUSTOMERS HAVE THESE 3 CHOICES 


BEST PERFORMANCE — with gasoline 
marked ‘‘Ethyl’’ on the pump or globe. It is 
highest in anti-knock and all-round qual- 
ity. Contains enough tetraethy! lead so that 
the engine’s spark can be advanced closest 
to the point of maximum power and econ- 
omy without ‘“‘knock”’ or ‘‘ping.”’ 


GOOD PERFORMANCE—with “regular” 
gasoline, which permits the spark to be con- 
siderably advanced without ‘‘knock”’ or 
**ping.”’ Most “‘regular’’ gasolines now con- 
tain tetraethyl lead, as shown by the ‘“*Lead”’ 
signs on the pumps. 


POOR PERFORMANCE—with low-grade 
gasoline, poor in anti-knock quality. With 
low-grade gasoline in a modern car, the en- 
gine’s spark must be retarded—which means 
loss of power and economy. 





ETHYL GASOLINE CORPORATION, manufacturer of anti-knock fluids used by oil companies to improve gasoline 
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Parts Sales in O 






NSPA Index Exceeds Sept. 
By 7%, Year Ago by 14% 


DETROIT.—Automotive sales for 
October reached a new high for 
the year of 164, according to the 
National Standard Parts Assn. 
sales index which is based on re- 
ports from NSPA manufacturers. 


New Special Six 
Now Available at 


Pontiac Dealers 


PONTIAC.—Pontiac’s new Spe- 
cial Six for 1940 is now available 
for the first time since its an- 
nouncement at all of the com- 
pany’s dealerships throughout the 
United States, according to D. U. 
Bathrick, general sales manager. 


“Although this low-priced line 
was announced along with the 
Deluxe Six, Deluxe Eight and Tor- 
pedo Eight, it was several weeks,” 
he said, “before the factory started 
to build them, and so a wide dis- 
tribution of them has not been 
possible until the present time. 


“The Special Six is Pontiac’s en- 
try into the low price market,” he 
explained. “It is lower in price than 
any other Pontiac model but it 
embodies most of the same high 
quality features.” 

There are six body styles, two 
and four-door touring sedans, four- 
door straight back sedans, business 
and sport coupe and station wagon. 
A new chassis frame of the 
straight X-type increases’ the 
wheelbase two inches to 117 inches. 
Overall length has been increased 
8% inches. 

Bodies are completely new with 
more room in every direction. 
Floors are four inches lower than 
Pontiac’s 1939 lowest price model, 
thus making the cars easier to 
step into. Windshields are 1% 
inches wider and one inch deeper, 
giving 11 percent increase in glass 
area. Front seats are four inches 
wider providing ample room for 
three passengers with much extra 
elbow room for the driver. Rear 
seats are three inches further for- 
ward from the rear axle, thus im- 
proving the ride. 


New Merchandiser 


st. LOUIS.— er Electric Corp. 
announces the addition of another 
merchandiser to its list of hydraulic 
brake parts and fluid sales helps—the 
bay med aeee Kit Merchandiser. It 
is illustrated and described in catalog 
sheet HU-102. 
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RAIL CARS 


USE TOUGH NICKEL STEELS 





Interesting application of automo- 
tive equipment is by the North- 
western Motor Company, Eau 
Claire, Wisconsin, old line manu- 
facturers of railroad track motor 
cars. These putt-putt scooters 
economically transport working 
crews and equipment. Years ago, 
when plain carbon steel was used 
for axle shafts, such axles tended 
to fail due to excessive side thrusts 
upon brake application. These sud- 
den stresses forced shafts out of 
alignment and induced fatigue 
failure. Today SAE 2340, 3%% 
Nickel steel is used exclusively in 
axle shafts and also in transmis- 
sion shafts. Due to superior physi- 
cal properties of 3%% Nickel steel, 
axle failures were elixainated. In- 
creased abilities of Nickel steels 
permit using lighter axles with 
smaller Timken bearings, which 
are also Nickel alloy steel. Thus 
changing to Nickel alloys 
creased service 
life and reduced 
dead weight. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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This is an increase of 7 percent 
over September and 14 percent 
above October last year. 


Average monthly sales for the f£ 


first 10 months of this year are 20 
percent above the same period for 
last year. 


Replacement parts shipped to! 


wholesalers in October also touched 
a new high of 164, showing a 6 
percent increase over last month 
and 19 percent above October, 
1938. The monthly average for 10 
months is 19 percent above the 
first 10 months of last year. 


Shop equipment and tools shipped 
to wholesalers in October advanced 
two points above September to 147, 
but this is 3 percent below October 
last year. Average monthly sales 
for the first 10 months, however, 
are 11 percent ahead of last year. 

Original equipment shipped to 
vehicle manufacturers in October 
advanced one point. This is 20 per- 
cent ahead of October last year, 
and the average for the first 10 
months is 44 percent ahead of the 
same period in 1938. 


Export shipments in October 
showed an increase of 4 percent 
to 124. However, this is 6 percent 
below October, 1938. The monthly 
average for the first 10 months is 
10 percent above the first 10 
months of last year. 


Oct. Car Sales 
Show Big Gain 
In Kansas City 


KANSAS CITY.—A pronounced 
upswing in motor car sales has 
been noticed in the Kansas City 
area the past month, with registra- 
tions in Jackson County showing 
a gain of 79 percent for October 
over October, 1938. Used car sales 
are also making big strides up- 
ward, and stocks on hand repre- 
sent only about 40 days’ turnover. 

Figures for October show 996 
new car registrations this year 
against 586 last year and the total 
for the year to November reached 
the figure of 12,583 against 9,736 
for the same period last year. A 
12 percent gain over September in 
new car sales was also chalked up 
in Kansas City. 

Plymouth sales were again in 
first place with a total of 189 units 
for the month out of the 996 total. 
Ford sales went back into second 
place, the figure being 140 units 
against Chevrolet’s 120. Dodge 
stood fourth with 97 units and 
Buick fifth with 76 units. 


Labor troubles in Chrysler Corp. 
plants are expected to be reflected 
in the sale of their products in the 
November-December period as 
dealer stocks are virtually de- 
pleted. 


Commercial car sales for October 
showed a greater gain than the 
new car sales, with a total of 153 
units reported against 77 for a year 
ago. The year’s total showed a 30 
percent gain, with 1,685 units for 
the year to Nov. 1, against 1,244 
for the same period a year ago. 

Used car sales for October 
reached a total of 1,963, with cars 
of the 1936 and 1937 models leading 
in the number sold. 


Dismisses Trico Patent 


Suits Against Anderson 
HAMMOND, Ind.—Thomas W. 
Slick, judge of the U. S. circuit 
court for northern Indiana, has 
dismissed for want of any prosecu- 
tion two suits for patent infringe- 
ment by Tricv Products Corp. 
against the Anderson Co., Gary, 
Ind. One of the s*its was filed nine 
years ago, and tne other six years 


go. 

The Anderson company promptly 
answered both complaints and no 
move has ever been made by Trico 
Products toward prosecuting either 
of the complaints, which contended 
that ANCO windshield wiper 
blades and arms, manufactured by 
Anderson, infringed patents owned 
by Trico Products. 
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ctober Rea 


RAYMOND J. 
Legion, has a 
Mercury 8 for 
Detroit and is 
to his Legion duties. 


U.S. Acts to End Chaos 


KELLY, newly elected national command f the A 

Job that requires cepaste a constently on the move. Kelly ' ae 
on. Ke 

now on a leave of absence to permit him 0 sive’ - fall dine 


give his full time 


Under Present Labor Act 


(Continued from Page 1) 


would be considered as unquestion- 


able violations of the anti-trust 


laws: 
Unreasonable restraints — such 
as strikes—which are designed 
to prevent the use of cheaper ma- 
terials, improved equipment, 
more efficient methods. 
Unreasonable efforts to compel 
hiring of unnecessary labor, an 
example being the requirement 
that on each truck entering a city 
there shall be a member of the 
local teamsters’ union in addition 
to the regular driver. 
Enforcement of systems of 
“graft and extortion” by rack- 
eteers who interfere with the com- 
merce of those who will not pay to 
be left alone. 
4 Restraints to fix prices. 


Restraints used in prosecuting 
a union’s war against another 
union by attacking employers who 
deal with the second organization. 
The Department of Justice has 


Garment Workers 
Demanding Peace 


In AFL-CIO Feud 


WASHINGTON. — Further evi- 
dence that the pressure of public 
opinion may soon force a read- 
justment of the entire labor situa- 
tion in this country was available 
here last week in a highly im- 
portant action taken by the execu- 
tive board of the International 
Ladies Garment Workers Union, 
one of the largest and most power- 
ful unions in the world. 

The board, acting on behalf of 
the union’s 250,000 members, 
adopted a resolution declaring that 
peace between the AFL and the 
CIO is “a primary need to the well- 
being and the progress of Ameri- 
can workers.” 

The ILGWU, which withdrew 
from the CIO just a year ago, in- 
dicated that unless such peace is 
established by May of next year, 
it would rejoin the AFL. 

“We hoped and still hope,” the 
board declared, “that by the time 
of our convention peace will be 
realized so that we might join a 
united labor movement. If peace is 
not accomplished by that time, the 
question of our continued inde- 
pendence or affiliation with the 
AFL, to which we belonged for 37 
years, will be determined by our 
convention.” Significantly, no men- 
tion was made of the possibility of 
a return to CIO ranks. 

This declaration of policy is an- 
other link in the chain of circum- 
stances bound to have a most far- 
reaching effect upon labor rela- 
tions throughout the country and 
in every industry. This much ap- 
pears certain: The pressure of 
public opinion in behalf of stabili- 
zation in the labor field is being 
felt by responsible labor leaders as 
well as by the Administration. 





“Dealers Tell Me," by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 


or 


begun a number of anti-trust ac- 
tions against labor unions, and one 
now is pending before the U. S. 
supreme court. 

The department’s present nation- 
wide drive against illegal restraints 
in the building industry revolves 
very largely around labor unions. 
This activity has brought to Wash- 
ington a flood of queries of both 
businessmen and labor leaders as 
to just what types of union activity 
would be considered contrary to 
the anti-trust laws, and the Arnold 
letter, clarifying the Administra- 
tion’s policy, is the answer. 

It is very plain, in the opinion of 
many observers here, that the ac- 
tion being taken represents a sig- 
nificant development in the Ad- 
ministration’s entire labor policy. 
The conviction has been growing 
here, for example, that a great re- 
vulsion in public sentiment has 
taken place as a result not only 
of out-and-out racketeering in cer- 
tain labor unions and by some 
labor leaders, but also as a result 
of high-handed tactics generally 
and the increasingly bitter inter- 
necine warfare, the economic costs 
of which are, in the final analysis, 
being borne by the public. 

More and more, Washington has 
been hearing from the country— 
and that means not merely from 
business and industrial executives 
but from plain people everywhere 
—that “something must be done” 
to get the labor situation “straight- 
ened out.” 

The Department of Justice’s ac- 
tion in moving to hold labor unions 
to strict accountability under the 
anti-trust laws is regarded as an 
important step in that direction. 


Henry Elected 
AAA President 
For 17th Time 


WASHINGTON. — Thomas P. 
Henry, of Detroit, was named pres- 
ident of the American Automobile 
Assn. for the 17th time at the an- 
nual election held at the organiza- 
tion’s convention here. 

Other officers were elected as fol- 
lows: John H. Wright, Jamestown, 
N. Y., first vice-president; John R. 
Bentley, Cleveland, second vice- 
president; John A. Rupp, Allen- 
town, Pa., third vice-president; 
Senator Robert L. Reynolds, N. C., 
fourth vice-president; Sam W. 
Burchiel, Providence, R. I., fifth 
vice-president; Arthur H. Breed, 
Oakland, Calif., sixth vice-presi- 
dent; Dai H. Lewis, Buffalo, N. Y., 
seventh vice-president; John L. 
Young, Cleveland, secretary; and 
Corcoran Thom, Washington, treas- 
urer. 


Fatalities Off 5% 

WASHINGTON. — Motor vehicle fa- 
talities in 140 major cities during the 
first 45 weeks of 1939 totaled 6,447 
compared with 6,791 for 1938, a de- 
crease of 5 percent, according to the 
U. S. bureau of the census. Deaths 
caused by motor vehicles in the 140 
cities during the week ending Nov. 11, 
totaled 183, or 25 more than in the 
corresponding week of last year. 





Minn. Dealers 


(Continued from Page 3) 
such proportions as to make it al- 
most prohibitive for you to stay in 
business, it will only be because 
you and every other man in this 
industry lends his support to his 
association, and arms Mr. Whis- 
man with the weight of member- 
ship and the necessary funds to 
put up a real battle, not to lessen 
your present taxation, but to keep 
it from growing so large that you 
can’t support it.” 
McCutcheon also ointed 

that every effort has ian sande tn 
recent years by enemy interests to 
choke and stifle highway transpor- 
tation through the legislatures of 
the country. He warned dealers 
that, unless they unite through or- 
ganized efforts to combat these at- 
tempts, they would find their busi- 
nesses strangled and as a result 
their volume would be lessened. . 


A prediction that m othe 
states would soon adept leave 
similar to the Wisconsin Automo- 
bile Dealer licensing act, was made 
by Harlan W. Kelly, special coun- 
sel for the Wisconsin Banking 
Commission. 

“When our law was first en- 
acted,” he said, “it was new and 
experimental legislation. We suf- 
fered from growing pains during 
its early administration, largely 
from inexperience. But I am proud 
to say that I believe that the law 
has now definitely proved itself to 
be a success and in the very near 
future will be adopted in many 
other states—and I hope one of 
them will be our friend and neigh- 
bor, Minnesota.” 


Harlan also said that the auto- 
mobile industry is definitely con- 
cerned with public welfare and 
that therefore he agrees with the 
federal trade commission on sen- 
sible regulation and control. 


A. B. Burkholder of Grand 
Rapids, Mich., a vice-president of 
NADA, declared that dealers use 
too much guesswork in their busi- 
ness. He urged them to do more 
thinking about the vital factors in- 
volved in their business and do 
more hard work if they want to 
reach their goal of success.” 

“A study of the methods of the 
horse traders of the early days,” he 
said, “will reveal that they made 
every deal stand on their own feet. 
Apply these same horse trading 
methods in your own automobile 
business and you will make a profit 
on every deal.” 

A demonstration of the Sealed 
Beam headlight by the General 
Electric Corp. and Dunwoody In- 
stitute of Minneapolis, opened the 
Tuesday afternoon’ session, at 
which James Dalton, of Motor, was 
a speaker. 

Edward Payton, market analyst, 
told dealers that no other business 
offers greater profits than the auto- 
mobile dealer business commen- 
surate with capital invested. He 
urged dealers not to speculate in 
used car inventories, to make new 
automobile buyers repeat custom- 
ers and not to obligate themselves 
further than they can see. 

The convention came to a close 
with a stag feast and frolic held 
- oe Flame room of the Radisson 

otel. 


Kellogg Div. Takes Over 


Hardie Motor Business 

DETROIT.—The automotive busi- 
ness of the Hardie Mfg. Co. has 
been taken over by the Kellogg 
division of the American Brake 
Shoe & Foundry Co., according to 
J. F. Weller, president of Kellogg. 

The new product will be known 
as the Hardie-Kellogg Car Washer 
and will be available in a com- 
plete range of sizes and capacities, 
capable of washing from 5 to 50 
and more cars per day. 
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Adjustments to Be Based 
On Condition, Service Given 


a NEW YORK. — Manufacturers 
jivision of the Rubber Manu- 
vacturers Assn., Inc., has worked 
‘wt a standard warranty covering 
tires used in off-the-road service, 
iso airplane, industrial and all 
lid tires. The standard warranty 
js as follows: 

| “Every tire of our manufacture, 
pearing our name and serial num- 
ter, used wholly or in part in non- 
highway or off-the-road service, 
sich as earth moving, grading, ex- 
avating, quarrying, stripping, log- 
ging, graveling, lumbering, farm 
-ervice, agriculture (including air- 
plane, industrial pneumatic and 
wlid tires), when used on rims 
‘onforming to the Tire and Rim 
‘Assn. standards, is warranted by 
ws against defects in materials 
and workmanship. 

_ “If our examination shows that 
any tire has failed because of such 
defect, we will either repair the 


Business Leaders 
In Colo. Demand 


U. S. Cut Budget 


DENVER. — Business leaders of 
Colorado, as represented in the 
state chamber of commerce of 
which a large number of automo- 
bile dealers are members, ended 
their annual convention here last 
week with adoption of a _ broad 
statement of policy for the coming 
year that demands a reduction in 
“emergency” expenditures 
and a withdrawal of the govern- 
ment from competition with pri- 
vate business. 

The national budget must be 
balanced and American industry 
and American producers must be 
protected from foreign competition 
in the American market, it was 
demanded. 

Local governments must curtail 
their requests for federal aid, in 
the opinion of the state chamber, 
which added: “Centralization of 
government leads to autocratic and 
expensive administration and tends 
to remove further the control of 


government from those it seeks to 
_ govern. 


FISHER BLOG. 


ABINGTON 


Br NEAR YOUR 


| “CALLS” IN DETROIT 


Stop at the Abington, De- 
troit’s finest “uptown” ho- 


tel. Only five short blocks 
from General Motors, 
Fisher and New Center 


Buildings. Three miles 
closer to Dodge, Chrysler 
(H.P.) and Packard plants. 
Complete service. Dining 
Room. Free parking. 
Cabs. Bus service at both 
ends of block. Large 
rooms with bath from 
$3.00. Monthly rates from 
$60.00. 


ABINGTON 


|Wuuam J. Bayer, Pres. and Mgr. 


SEWARD AVE. (Nr. 2nd Blvd.) 
DETROIT 


tire or make a reasonable allow- 
ance on the purchase of a new 
tire.” 

Interpretation of this warranty 
as applied to such products (tires 
or tubes) by all manufacturers is 
as follows: 


“When tires used in non-high- 
way or off-the-road service, such 
as earth moving, grading, excavat- 
ing, quarrying, stripping, logging, 
graveling, lumbering, farm service, 
agriculture (including airplane, in- 
dustrial pneumatic and solid tires), 
fail prematurely due to some im- 
perfection in workmanship or ma- 
terial, the manufacturer will as- 
sume his responsibility as outlined 
in the warranty. 


“When such a tire is presented 
to the manufacturer for considera- 
tion, the manufacturer will deter- 
mine the amount of service still 
remaining in the tire and the 
normal expectancy of the tire, 
which means the amount of serv- 
ice it would have given if it had 
not proved defective, and then fig- 
ure the price of a new tire ac- 
cordingly. 

“In figuring the replacement 
price the proportion of normal ex- 
pectancy will be computed in frac- 
tions of %, %, %, %, %, %, ete. 

“For example, when a defective 
tire shows by its general condition 
that it has given about one-half 
the service it would have given had 
it not proved defective, the owner 
will be entitled to a new tire of 
the same size and type at one-half 
price. 

“The question naturally arises as 
to how to arrive at the exact pro- 
portion of total service such a tire 
has given at the time of failure. 

“This will be determined by tak- 
ing into consideration various fac- 
tors such as condition of bead, cord 
body, sidewall, tread wear, oper- 
ating conditions, and the equip- 
ment on which the tire in question 
was used. 

“Then, in figuring the adjust- 
ment price, consideration will be 
given to the amount of service the 
tire actually gave as against the 
amount of service the tire would 
reasonably be expected to give had 
the tire not proved defective. 

“As in the case of automotive 
tires, when any part of such a tire 
fails, after it has given a reason- 
able amount of service, without re- 
gard to the condition of the other 
parts, that tire may be properly 
considered worn out. 

“Tires which are removed from 
service because of cuts or other in- 
juries, are not subject to adjust- 
ment consideration under this in- 
terpretation. This also applies to 
tires used on rims which do not 
conform to the current recom- 
mendations of the Tire and Rim 
Assn., Inc. 

“The above shall be the only ba- 
sis for adjustment and no other 
guarantees or warranties, specific 
or implied, will be recognized by 
the tire manufacturer. Under no 
conditions shall such tires or 
tubes be warranted for any period 
of service, either hours, months, 
mileage, or otherwise.” 


Fruehauf Starts Work 


On New Plant Addition 


DETROIT.—Steel work has just 
been completed on a new 78,000 
square foot addition to the Stand- 
ard Body plant of the Fruehauf 
Trailer Co. in order to meet sharp- 
ly increased production demands, 
states Harvey C. Fruehauf, presi- 
dent. The new addition with its 
equipment represents an expendi- 
ture of about $300,000. 

Freuhauf reports: “Current pro- 
duction is at a record pace. Au- 
gust, September and October have 
been successively the biggest 
months in the history of Fruehauf 
Trailer Co. Business for October ’39 
was over 2% times as great as for 
October 1938. October also showed 
a gain of 18 percent over Septem- 
ber, which was a record month. 
According to the present outlook 
November will be better than Oc- 
tober. 





AL PEARCE, radio comedian, 
streamlined automobile with its 
signed by William 





hi REM ABE 


is the new owner of a “Scarab” car, a radically 
motor located in the rear end. The car was de- 
B. Stout, Dearborn. Interior of the car is much more roomy 


than the average automobile and is equipped with a table and two extra seats. 


Instead of springs, the car is supporte 


on air-cushion 3 gene The spare 


tire is housed forward where one would expect the motor 


Industry Congress to Study 


Employment Relations Code| : 


Special to Automotive News 

NEW YORK —Broad employ- 
ment relations recommendations 
will be presented for adoption by 
the Congress of American Indus- 
try, which will be conducted here 
Dec. 6-8 at the Waldorf-Astoria 
under sponsorship of the National 
Assn. of Manufacturers. Prepared 
by the 89 industrial leaders com- 
prising the employment relations 
committee of the NAM, the recom- 
mendations are scheduled to be 
offered to the industry congress by 


Okla. City Dealers 
See 20% Gain in 
Car Sales for ’39 


OKLAHOMA CITY.—Automobile 
dealers here expect to chalk up 
about $12,000,000 in new car sales 
and $3,000,000 in second-hand sales 
this year, according to Frank 
Clark, president of the Oklahoma 
City Motor Dealers Assn., com- 
prised of 20 members. 


“Our only serious worry now is 
not the demand for new cars,” 
Clark states, “but the monkey 
wrenches in the production lines at 
the factories. We are all hoping 
that the strike troubles will be 
ironed out soon, so we can fill the 
maximum demand.” 

Clark points out that the auto- 
mobile dealers in this area employ 
about 1,300 persons at present. He 
also pointed out that Oklahoma 
county dealers paid $178,289 in 
sales taxes during 1938. At the rate 
set for the first six months of this 
year ($109,281), the total for 1939 
will be about $218,562. 

Judging from the increase in 
automobile sales tax payments, the 
most accurate reflection of car 
sales here, this year is headed for 
more than a 20 percent gain over 
last year, Clark says. 


Va. Road Users 
Elect Officers 


RICHMOND, Va.—(UTPS)—Mrs. 
Cecil W. Wright, of Norfolk, heads 
the Virginia Highway Users’ Assn., 
Inc. 

Other new officers of the associ- 
ation include A. J. Novich, of Win- 
chester, first vice-president; R. I. 
West, Richmond, second vice-pres- 
ident, and Morgan W. Strother, 
Richmond, third vice-president. 
Randolph Saunders, Richmond, 
succeeds himself as executive sec- 
retary, while R. K. Carter, Rich- 
mond, was re-elected treasurer. 

Directors named were W. J. New- 
ton, Richmond; F. A. Bristow, 
Richmond; L. E. Keppel, Rich- 
mond; J. E. Crowder, Blackstone; 
Jack Stanley, Galax; Dan Hart- 
man, Harrisonburg; J. M. Grove, 
Winchester; E. J. Rutherford, Bris- 
tol, and W. S. Smith, Alexandria. 

Elected directors of the Ameri- 
can Trucking Assns., Inc., were E. 
H. Deacon, Roanoke; Carter; C. 
Fair Brooks, Richmond; E. T. 
Gresham, Norfolk; J. T. Meadows, 
Richmond; J. H. Smith, Richmond, 





'and John Rutherford. 


the association’s resolutions com- 
mittee. 

Subjects covered by the employ- 
ment relations committee, of which 
A. W. Hawkes, president of Con- 
goleum-Nairn, Inc., is chairman, 
included general employment prin- 
ciples and procedures, employment 
relation conferences, employment 
regularization, the national labor 
relations act, the federal wage-hour 
act, state labor legislation and the 
problem of industrial workers over 
40 years of age. 

Vice-chairmen of the employ- 
ment relations committee are L. N. 
Bent, vice-president, Hercules Pow- 
der Co., Inc.; C. S. Craigmile, vice- 
president, Belden Mfg. Co., 
Charles E. Speaks, president, Fisk 
Rubber Corp. Speaks also is chair- 
man of the resolutions committee. 

Satisfactory relations between 
management and employes will re- 
sult, the committee further finds, 
from understanding and applica- 
tion of equitable principles which 
it describes as follows: 

“Consideration by each for the 
problems and viewpoints of the 
other. Mutual confidence can never 
be legislated. 

“Promotion of the widest under- 
standing that the greatest measure 
of well-being for both employers 
and employes and maximum pos- 
sibility of obtaining the full eco- 
nomic value of their services lie in 
the development of the common 
enterprise in which they are en- 


“Free interchange of ideas be- 
tween management and employes 
in all matters and company policies 
of mutual interest, such as wages, 
hours and conditions of employ- 
ment. 

“Development by each company 
of a sound and well-defined em- 
ployment policy. 

“Development of an atmosphere, 
the natural result of which is mu- 
tual confidence, which prompts the 
individual employe to come to the 
employer for advice and assistance 
on matters of a personal nature 
without reference to his status as 
an employe. In many cases, appar- 
ently minor matters are of major 
importance to the individual and 
the employer can many times ren- 
der to the employe a very valuable 
service.” 


Wis. Court Will Test 


Ban on Loss Leaders 
MADISON, Wis. — Constitution- 
ality of Wisconsin’s recently en- 
acted unfair sales act to prevent 
loss leaders will be argued Dec. 1 
before Superior Judge Roy H. 
Proctor here. 

The act, which requires retailers 
to add at least 6 percent to whole- 
sale costs when setting a retail 
price, is being challenged by the 
20th Century Market here, which 
—~ been accused of violating the 
aw. 








Dealers Elect Reagan 


CHICAGO.—Chrysler Deale Assn. 
here has elected William — eae 
president, Clayton Gunn, vice-presi- 
dent, Earl Martin secretary, Tom Har- 
poem, oeaures. and Relp 

odes, rence arquardt 
Stanley Balzekas, directors. , =— 


and’ 


Burnstine, | 


White Issues Booklet 
On White Horse Unit 
CLEVELAND.—White Motor Co 
has just issued an illustrated bro- 
chure on the development of its 
White Horse unit. 

The booklet differs from the 
usual literature in that it does not 
contain a lot of specifications and 
figures. 





Automotive News’ truck section is 
the only dealer trade paper of the 
truck industry. 





Announcing the Most Vital 
Book of the Year on 
Selling—Just Published 


STEP OUT AND SELL 


By WILLIAM E. “BILL” HOLLER 
General Sales Manager, Chevrolet 


Everyone in the automobile in- 
dustry knows “Bill” Holler, the 
record-crashing General Sales Man- 
ager of Chevrolet. One of the most 
astute sales executives in the 
United States, Holler has built for 
himself an enviable reputation not 
only as a great salesman, but as 
the creator of some of the most 
far-reaching developments in the 
sales end of the industry. Now he 
has written a book in which he 
shares some of his sales expe- 
riences and philosophies. This is 
no ordinary book. It is inspiring, 
dynamic and packed from cover to 
cover with sound sales sense. No 
one can fail to read “Step Out and 
Sell” without getting a great deal 
of benefit from it. Even if you sel- 
dom read, take an evening off to 
spend with Holler in his new book. 
You will not regret it! 


Some of the Inspiring 
Sales Messages 


Sales Symphony in C-Major 
12 Fundamentals of Selling 
Try the Committee Way 
Never Forget a Customer 
Hannibal’s Sales Offensive 
Using the Talents You Have 
Sell Yourself on Selling! 


Pat a copy of “Step Out and Sell” in 
the hands of omy one of your sales 
and service men. It will give them a 
flying start for 1940 


Size 6x9 inches. 96 pages. 
In striking cloth binding. 
Comes in a gift container. § 
A handsome distinctive gift. 
@ 


Each ty 2 a pic- 


ture of li”? Holler. 


Clip and Mail Coupon 
Now — Today! 


DR tee ene earn aman Cems a ns cn armies ene ae es ee ee cere 


| AUTOMOTIVE NEWS, 
| 2751 B. Jefferson Ave., 
: Detroit, Michigan 
meen «4 0 6 4 copies of Bill Holler’s 
| new book, “Step Out and Sell.” 


Price $1.50 each. Includes gift con- 
tainer. 


{ ] Check enclosed [ ]C.0O.D. 
{ ] Bill company 


BMNMEEEIMIE Sontsaioesidcoast-chspconmsaigasea cane 
I Street............ 
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C.1.0. NOW DEMANDS RIGHT 


TO SIT ON BOTH SIDES OF 
COLLECTIVE BARGAINING 











HE C.1.O. has just officially notified us of a new 
effort to control production in the plants of Chrysler 
Corporation. 


Having already gotten exclusive bargaining rights over 
our employes, the C.1.0. now seeks to take over our super- 


visory forces. 


In practice, C.1.0. people purporting to represent man- 
agement would be bargaining with C.LO. representatives of 
the employes. Its people would act on both sides of important 
bargaining proceedings and management would have little 
if any voice in these proceedings. 


This is the situation confronting the Corporation today 
after a seven-weeks’ “slow-down”’ strike and weeks of nego- 
tiating with the C.1.O. in the presence of Federal and State 


mediators. 


While we have been negotiating a new contract with 
one section of the C.I.0., which excludes foremen, another 
section of the C.I.O. has nullified this exclusion by taking in 


foremen and assistant foremen. 


The C.LO.’s new effort was disclosed in a telegram received 
yesterday from the United Foremen and Supervisors Local 
Industrial Union No. 918 C.I.O. The telegram reads as 


follows: 


‘In accordance with the provisions of the National 
Labor Relations Act we, the shop supervisory employees of 


the Dodge Truck Plant of Dodge Brothers Division of 
Chrysler Corporation, have organized ourselves into a bona 
fide labor union namely the United Foremen and Super- 
visors Local Industrial Union number 918 Dodge Truck 
Division, and further accordance with the Act and inasmuch 
as we represent a clear majority of said employees we now 
ask that the management of the Dodge Truck Plant meet 
with the duly elected bargaining committee of said em- 
ployees in order to carry out the collective bargaining pro- 
visions of the Act. Proof of our membership claims may be 
arranged at such meeting. May we expect your answer at 
once. 


Ralph N. Branson, Chairman, 

Dodge Truck Division, United 
Foremen and Supervisors Local 
Industrial Union No. 918, C.LO.” 


% 3 % 


No one regrets more than we do that with Thanksgiving only 
one day off and with Christmas approaching, our employes 
and thousands of others employed by our suppliers are out 
of work when there is plenty of work to do. 


For more than six weeks we have been negotiating with 
the representatives of the C.I.O. union on a new agreement. 
The method of handling grievances is one of the subjects 
which has received a great deal of attention. 


The whole procedure is necessarily based upon the fact 
that the contact between our workmen and ourselves is 


through our foremen. 


It is well known to anyone familiar with industrial man- 
agement that the functions of the foremen are among the 


most important exercised by management. 





The responsibility of the foremen to represent the man- 
agement in its dealings with its workmen, and particularly 
with reference to the handling of grievances, was specifically 
recognized and dealt with in our former agreement with the 
C.1.0. union and is provided in the agreement in the present 


negotiations. 


The agreement covering the procedure to be followed 
in this important field is with the U.A.W.-C.LO. 


Now before this agreement has even been executed, the 
C.1.O. seeks to take over our foremen and proposes, in effect, 
to have C.1.0.-organized foremen represent us in our deal- 
ings with the C.1I.0.-organized workmen. 


Such an arrangement deprives the management of im- 


portant representations in dealing with its workmen. 


We would be expected to believe that C.1.0.-organized 
foremen could properly and adequately interpret the man- 
agement’s policies and represent its interests in dealing with 


a C.I.O. union of workmen. 


* % % 


Production in our plants has been interrupted for more than 
six weeks by a “slow-down” strike. 


The demands presented by the C.1.0. union and pressed 
by them during the course of subsequent negotiations have 
aimed primarily at the control of our production and opera- 
tions through a “closed (union) shop.” 


Not until the past few days did the union negotiators 
waive these demands and undertake a serious discussion of 


wage rates. 


The wage demands the C.I.O. union presented are ex- 
travagant and the union has been unwilling to consider offers 


fhat seemed to us to be reasonable. 


Practically all our factory employes are paid by the 
hour. In September this year our factory employes, men and 
women, throughout the United States, averaged 97.6 cents 
an hour. The men averaged 99 cents an hour. No salaried or 
office employes are included in these figures. Our rates of 
pay are more than the average in automobile plants. They 
are a great deal more than the average pay of industrial 
workers generally in the United States, which in July, accord- 
ing to the United States Department of Labor, was 64.3 cents 
per hour. 


It is clear now that the C.1.0.’s withdrawal of its de- 
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mand for a “closed (union) shop” was more apparent than 
real. It is now attempting to take over our foremen and 


supervisory forces. 


Under such an arrangement the C.1I.O. would sit on 
both sides of the conference table. 


C.1.0. foremen ought not to represent the management 
in its dealings with C.1.O. workmen. Foremen should rep- 
resent management in dealing with employes and not be 
affiliated with employes’ representatives. 


The agreement of April 1937, which Mr. John L. Lewis 


signed, explicitly excluded foremen and assistant foremen. 


The National Labor Relations Board specifically ex- 
cepted the foremen and supervisory forces from participation 
in the employe elections held on Sept. 27, 1939. 


The National Labor Relations Board in certifying the 
C.1.O. union as exclusive bargaining agent in eleven of our 
plants specifically excepted foremen and supervisory forces 
from the collective bargaining unit. 


% So * 


The attempt of the C.I.O. to assume control of the operations 
in our plants is characteristic of our experience with them. 


The obstacle to reaching an agreement in the current 
negotiations is not any inability to settle such matters as 
seniority, bargaining procedure, or other clauses in a contract 
dealing with working conditions. The obstacle has not been 
an unwillingness on the part of the company to deal fairly 
with any reasonable requests regarding wages. 


The real obstacle is the persistent effort of the C.LO. 
to extend control; to dictate who shall be employed and 
how much work he shall do; to dictate how the plant shall 
be run; and in this their latest move, an attempt on their 
part to control those who sit on both sides of the conference 
table. 


That is the crux of the situation. The C.1.O. again 
makes apparent its intention to accomplish by one means or 
another the objective which has been clearly apparent since 
the slow-down strike started; namely, their people controllinz= 


our production. 


CHRYSLER CORPORATION 


K. T. Keller, President 


Detroit 
November 21, 1939. 
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Big Spurt Seen 
In Auto Radio 
Sales in 1940 


NEW YORK.—A substantial 
spurt in sales of automobile radios 
for 1940 is forecast by set manu- 
facturers who point to the in- 
creased percentage of 1940 cars 
which carry radios as original 
equipment. 

It is estimated that automobile 
radio set sales this year will prob- 
ably reach about 1,100,000 as com- 
pared with some 800,000 last year. 
In 1937, the record figure of about 
1,700,000 was established. Prospects 
being cited for 1940 are that unit 
sales may run as high as 1,500,000. 
Original equipment percentages 
run from about 23 percent on the 
low-price cars to as high as 60 
percent on the more expensive 
models. 

According to a survey by the 
Chicago Tribune, unofficial per- 
centages for various makes of cars 
for 1939 equipped with radios at 
the factory follow: 


WEED cccccvocss 9|Pontiac ......... 
Ford pdpecsceces REE. 6s0608000008 Bd 
Chevrolet ...... 22|Packard ........ 38 
Plymouth ...... 23)De Soto ......... 40 
600000eeed seek posers sonia 

bc eccessees REP s0ceend 
Hudson ......... 83|Cad' lac adescetes 60 


Figures for other makes were 
not available. 


3,000 Expected to Attend 


National Industry Council 
NEW YORK.—Three thousand 
industrial leaders, representative of 
the more than 40,000 manufactur- 
ers affiliated with the National 
of Manufacturers and the 
National Industrial Council, are ex- 
pected to participate in the 44th 
annual Congress of American In- 
dustry to be held ee a 6-8 at 
the Waldorf-Astoria Hotel. 

With “A Republic Werever” as its 
therhe, the congress will analyze 
free enterprise and other liberties 
which have contributed to the po- 
litical, social and economic pro- 
gress of this nation. Preceding the 
congress, executive officers of the 
250 national, state and local indus- 
trial organizations comprising the 
National Industrial Council, spon- 
sored by the NAM, will hold a _— 
day meeting beginning Dec. 


Hydraulic’s New Plant 


MT. GILEAD, 0O.—Hydraulic press 
Mfg. Co. eB construct a new 

lant here result of increased 
usiness, Scoordin ng to President How- 
ard F. Mac — The —_ manu 
factures hydraulic presses d in air- 
NA automotive plastics “and other 
n 


Hlicleely Ahawe351A 
“DEEPHARD” 


TOUGH STEELS NEED NICKEL 








Once in a while a strikingly novel 
development in metallurgy ap- 
pears. Such as this “Five-Point” 
Deephard Steel announced by 
Foote Brothers Gear and Machine 
Cémpany, well known gear makers 
of Chicago, Illinois. Without delv- 
ing too deeply into technicalities, 
this new process is a special means 
of providing (1) an extremely high 
surface hardness with deep pene- 
tration, and (2) a gradual fusion 
of that hardened zone with core to 
minimize or eliminate “spalling” 
failures resulting from insufficient 
bond between hardened surface 
and core areas. Result is a homo- 
genous structure said to be su- 
perior for combating abrasive 
wear, shock and fatigue, par- 
ticularly important in heavy duty 
gearing. While this process can be 
applied to all SAE low-carbon 
steels, outstanding results have 
been achieved with SAE 4820, 3%% 
Nickel-molybdenum steel. Prelimi- 
nary tests indicate that this Nickel 
alloy steel permits higher surface 
hardness than is possible with 
direct-hardening alloy steels, yet 
assures equal 
strength and 
ample ductility. 


THE 
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‘New Commercial Car Registrations, Nine Months Total, 1939-1938 i 


Figures eupplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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WEEKS ENDED NOV. 25, NOV. 18 
(U. S. and Canada Only) 





Jan. 1 Jan. 1 

— Week Same Week Nov. to to 

bama Ended Week Ended to Nov. 26, Nov. 25, 
Nov.25 1988* Nov. 18* Date* 1988* 1989* 

izong HAN. MULUNS ....... 37,550 39,942 45,554 155,295 916,158 1,253,392 
esas bneal 21,000 24,900 26,000 89,000 605,752 744,410 
cnoa, | BUICK cee ee eee eee 5,900 5,786 7400 24,912 142,907 204,945 
sas _ Pontiac ............. 4,800 4,098 5,875 19,871 17,452 143,023 
—._ Oldsmobile .......... 4,800 4,288 5,029 11,222 ,024 129,309 
ornia Cad.-LaSalle ........ 1,050 920 1,250 4,290 21,023 31,705 
SONEGEs 4 ueeuseee 20,800 13,450 25,675 84,040 514,604 806,997 
prado B BOFGT occ ccc cece cece 18,000 11,475 22,500 73,500 489,758 707,207 
Ss 0800s 2,200 1,555 2,500 8,400 8,163 79,550 
cticut 9 Oe PHYF ..... 600 420 675 2,140 16,683 20,240 
THRYSLER .......... ‘oem 18,065 seen ...- 446,742 620,942 
ware Loree fee eeeees $ 11,125 $ + 264,408 311,370 
~ 2 Rae hentsenssy $ 4,820 $ + 108,524 196,596 
Behe tsa vans + 1,205 + + 43,421 65,201 
orida | De Soto ............. $ 915 + + 930,894 47,715 
ere 2,228 1,544 2,896 9,128 43,339 95,935 
orgia FUDSONT ............ 2,600 1,800 3,250 10,946 47,423 12,840 
ACKARD ............ 3,100 1,100 8,075 11,025 47,328 65,046 
idaho psseseseee re | 1,447 1,983 6,587 26,801 58,080 
YS-OVERLAND?+ 962 861 1,188 4,059 11,766 20,274 
incie PBAHAM ............ t 168 + t 3,107 3,289 
© BAWTAREY ......cccees $ 40 $ $ 2,924 2,587 
f ivbeae ses + 70 + t 497 770 
diana (ISCELLANEOUS} .. 6,200 5,370 8,000 25,150 288,996 288,636 
Towa § TOTALT........c000. 74,976 88,857 91,566 306,225 2,414,696 3,238,738 





Revised. tIncludes trucks. tClosed. 





= Oct. New Car 


214,000 for 


-DETROIT.—Heaviest October 
egistrations since 1929 is disclosed 
the R. L. Polk estimate on last 


ace Sath’s sales of new passenger 
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‘ars based on registration returns 
‘rom 31 states. 
The estimate for the nation as a 


. whole is placed at 214,000, making 


ast month by far the best October 
n the past eight years. 


The 31 states reporting have a 
Plant Activity 

rer rr closed 

_ Buick........ drop; 5,900, four days 
Cad.-LaSalle.drop; 1,050, four days 
Chevrolet...drop; 21,000, four days 
DN Uni tb east eave asens closed 
EN i ok is cere adianiihs closed 
I aia ia lc intl closed 


- Ford........ drop; 18,000, four days 
ict eseesawcesesesars closed 
udson...... drop; 2,600, four days 


York 


MED iktasuisntaroiwses tear closed 
Lincoln........ drop; 600, four days 
Nash.........drop; 1,536, four days 
Dldsmobile...drop; 4,800, four days 
Packard... .steady; 3,100, five days 
TD sctnsneseasves ens closed 
Pontiac...... drop; 4,800, four days 
Studebaker. .drop; 2,228, four days 


Willys......... drop; 962, four days 


Sales to Hit 
10-Year Peak 


total new car registration of 91,614 
units. This is an increase of 78.21 
percent over October, 1938, when 
registrations were 51,407, and it is 
a 47.57 percent increase over Sep- 
tember of this year, when registra- 
tions totaled 62,079. 


October truck sales in the same 
31 states also show a big increase 
over sales in the same month last 
year—17,633 as compared to 9,388. 
This represents a gain of 87.82 per- 
cent. The October figure this year 
is only 6.03 better than the Sep- 
tember, 19389, figure of 16,630, how- 
ever. 


GMC Truck Sales 
Show 219% Gain 


PONTIAC.—Truck sales to con- 
sumers in the United States by 
General Motors Truck and Coach 
during the first period of Novem- 
ber were 219 percent above the cor- 
responding period of 1938, it is an- 
nounced by J. P. Little, vice-presi- 
dent directing sales. 


This is also 18 percent over the 
first period of October this year. 
Year to date increase over 1938 
is 72 percent. 


Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 
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38 33 Holiday Cuts Week’s Produc 
AN’s Production Estimate | 


Week 


Four-Day 








tion to 74,976 Unite 





Passenger Car Registrations 








Was 1 =i i: "ph in Nine Months plus 37 States for October 
an Oct. 
"ake ramet r ste Pos, 1990 Pos. 1988 Pos. Gain 
Associate Editor Date Pos. 1 ry 353,059 1 112,892 
DETROIT.—Trimmed one = Chevrolet ..........-.-+65 17,195 3 465,951 192 2 85,204 
by the Thanksgiving holiday, car|Ford .......------.--++++ 22,890 2 378,596 2 293, se Ss (seit 
and truck production dropped to|Plymouth ............---. 27,729 1 310,328 $ 211,1 - ae 
74,976 units last BEE Se eb s ices vessews vr 16,721 4 160,746 4 122,688 on 708 
Automotive News’ week. In the Dodge ........0-secccees 10,042 5 159,508 5 75,745 5 . 
Production Estimate previous week ED Ss ei ccc civccevves 9,903 6 119,310 6 70,827 6 48,483 
91,566 vehicles|Oldsmobile .............. 9,420 7 109,067 7 «66,117 7 42,950 
were assembled, ee 6,722 8 65,6443 8 30,785 11 oe eas 
while in the cor-|Chrysler .........-------- 4,570 11 56,465 9 34,822 9 21, 
responding pe-|Mercury ..........------- 3,189 14 50,623 10 ....- = — —§ seees 
Hed of 2906 @ | De Beto ............0000 3,557 12 45,848 11 26,825 12 19,023 
total of 83,857|Packard ............-.--- 5,965 10 44,857 12 38,669 8 6,188 
units were|Hudson ...............55: 6,313 9 44,586 13 30,834 10 13,752 
turned out. PE: “AUR EeeS Hees eve veese 3,276 13 43,422 14 25,804 13 17,618 
Last week’s|Cadillac-LaSalle ......... 1,646 15 26,484 15 18,490 14 7,994 
t t raised EE) Sham eaeeies 664 600-0 919 17 15,562 16 13,392 15 2,170 
ae Willys-Overland ......... 1,413 16 10,359 17 10,804 16 445* 
the November|Graham ................. 113 18 3523 18 3,396 17 127 
total to 306,225|/Hupmobile .............. 18 19 885 19 909 18 24* 
units, which in-| Miscellaneous ............ 128 2,647 1,202 1,445 
dicates a final —_—— 
figure for the BN 5666806655 HeKES 151,729 2,114,405 1,428,708 685,697 
month of better | +Loss 


than 375,000 ve- 
hicles. This total 
would easily ex- 
ceed the 335,000 
units assembled 
in October of 
this year and 
would compare 
with 390,405 cars 
and trucks 
turned out in 
November, 1938, 
when all com- 
panies were op- 
erating, in con- 
trast with the 
six-week tieup 
of Chrysler 
Corp. plants this year. 

All plants, except Packard which 
worked Saturday, curtailed opera- 
tions last week to four days due to 
the holiday. 


As a result the General Motors 
group total for the past week de- 
clined to 37,550 cars and trucks, 
which contrasts with 45,454 units 
in the previous week and 39,942 
units in the corresponding period 
of last year. Chevrolet continued to 
lead the GM divisions, followed in 
order by Buick, Pontiac, Oldsmo- 
bile and Cadillac-LaSalle. 

Ford divisions also showed a de- 
cline last week, with operations cut 
to four days. The Ford total was 
estimated by Automotive News at 
20,800 cars and trucks, which com- 
pares with 25,675 units in the pre- 
vious week and 13,450 vehicles in 
the same period of 1938. The totals 
include Ford, Ford trucks, Mer- 
cury and Lincoln-Zephyr. 

Because of its five-day week 
Packard moved into the lead 
among independent producers last 
week, followed in order by Hudson, 
mn Nash and Willys-Over- 
and. 

The miscellaneous group of car 
and truck producers accounted for 
6,200 units last week. 








Dallas Sales Continue Rise; 
General Outlook is Bright 


DALLAS, Tex.—Sales of new 
and used automobiles in the Dallas 
district, continue to set the pace 
for the state. Sales of both new 
and used cars so far this year are 
far in excess for the same period 
a@ year ago, and dealers report in- 
dications are business will continue 
brisk for the remainder of the 
year. 

The 1940 models, especially in 
the low-price field, have stimulated 
the new car business, dealers re- 
port. 

Stocks, both new and used, are 
about normal. Here and there a 
dealer is overstocked with used 
cars, but special sales appear to be 
reducing the lines materially. 

Some of the dealers have gone in 
for streamlining late model cars 
taken in trades for new cars. They 

are taking the 1937, 1938 and 1939 
cantile and making “1940 models” 


Neb. Consumers Ask 


Ban on Road Diversion 
LINCOLN, Neb.—Highway users 


and gasoline consumers in Ne- | 8° 


braska seem determined to end 
gasoline tax diversion. 

M. R. McMillan, of Omaha, rep- 
resenting consumers, has_ sub- 
mitted to Secretary of State Swan- 
son a proposal to forbid diverting 
gasoline funds from highway con- 
struction. The measure is to be 
placed on the ballot at the 1940 
election by initiative. It will be a 


proposed constitutional amen d-| Coach 


ment to forbid misuse of gasoline 
taxes, license fees or inspection 
monies. 


of them so far as appearance goes. 
os ee jobbers report sales 
to garagemen have been brisk for 
the past few months, while acces- 
sories have been in fair demand all 
the year. 

Good crops at fair prices, plenty 
of livestock for the market and a 
fair outlook for agriculture for 
1940 are given as the main reasons 
= increased business in this dis- 

ct. 


Willys Pushing 
Output to Meet 
Unfilled Orders 


TOLEDO.—Willys-Overland Mo- 
tors, Inc., is heading for the 300- 
unit daily production mark. De- 
spite some recent difficulty in get- 
ting sufficient transmissions, which 
to be corrected, th 


trucks, with indications that the 
300-mark daily will be realized 


rtly. 

M. J. Golden, general sales man- 
ager, announced that the bank of 
unfilled orders is increasing instead 
of diminishing and the outlook a 
pears to be very encouraging. Th 

company is employing ennwend- 
mately 4,000 production workers. 


Gets U.S. Order 


Prt Ae, Mich.—Yellow 
Co. has 








New Passenger Car Registrations, 37 States for October, 30.38 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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Ten-Point Checking System 
Raises Average to 78.3% 


DETROIT.--Steady improvement|in general excellence. 


in De Soto dealers’ service has re- 
sulted from the adoption, a few 
years ago, of a 
10-point system 
of checking each 
dealer’s establish- 
ment by factory 
service represen- 
tatives. 
According to 
the latest report 
issued by Homer 
H. Dowdy, fac- 
tory director of 
2 the gen- 
, & eral average of 
= Oy. 5G De Seto deal- 
ers in the country has shown more 
than a 20 percent rise since the 
checking program was_ inaugu- 
rated. 


“De Soto owners,’ Dowdy says, 
“now have available in practically 
every city in the country a type of 
dealer service that has few equals 


Get Your Share 
Of New Business, 


Chalfant Advises 


DETROIT.—Says Ned Chalfant, 
executive vice-president of the 
National Standard Parts Assns.: 

“If you fail to get your share, 
it is because you are not taking 
advantage of your opportunities? 

“Here’s the ‘handwriting on the 
wall,” compared with a year ago, 
for the week ending Nov. 1: Auto- 
mobile production up 20 percent; 
automotive after-market up 20 per- 
cent; automotive replacement parts 
up 19 percent; steel activity up 68 
percent; heavy engineering awards 
up 20 percent; electric power pro- 
duction up 13 percent; commodity 
prices up 13.7 percent. 

Read the trend, and speed up 
your organization if you are not 
up in the front end of the parade.” 









Spotswood to Retire 


NEW YORK.—J. B. Spotswood, who 
will resign as branch operating man- 
or for United States Rubber Co. in 
Chicago, effective Nov. 30, plans to 
take up residence on his farm in Vir- 
gr Succeeding Spotswood will be 

. J. Laliberte, ranch operating 
manager at Kansas City. C. A. Gray, 
branc manager at Buffalo, 
who bee ransferred to Kansas 
City, will be succeeded at Buffalo by 
H. A. Dathe, for the past several years 
a member of the conpeny * ead- 
quarters staff in New York City. 


SSA 


SR 


SNE 









When we 
started our 10-point service pro- 
gram there was plenty of room for 
improvement. Since operating this 
| system for about four years, we 
have numerous dealers who score 
100 percent, and hundreds who are 


rapidly approaching a_ perfect 
score. 
“The general average of all 


dealers checked by our service 
representatives, and this includes 
all direct dealers and a majority 
of the associates, is 78.3 percent. 
Before the end of the year we ex- 
pect to boost this average to bet- 
ter than 80 percent.” 


Recognition is given each dealer 
who arrives at the 100 percent 
mark with a special plaque which 
he can retain as long as his es- 
tablishment continues the perfect 
rating, Dowdy said. Service man- 
agers of such dealerships also re- 
ceive factory recognition with an 
award of an honor signet ring. 


Factory district managers and 
regional managers share honors 
with their dealers. A regional of- 
fice award is made each three 
months on the basis of the aver- 
age excellence of all dealers in the 
region, and district manager 
awards are made on the basis of 
percentage of improvement shown 
in the rating of their dealers’ serv- 
ice. 

Rivalry among the 13 De Soto 
regional offices for possession of 
the honorary plaque has become 
keen, Dowdy reports, and the result 
of this inter-department struggle 
for top honors is a general better- 
ment of service for De Soto own- 
ers. 

The 10 points on which dealers 
are judged are: cleanliness of the 
department; condition of paint on 
wails and floors; uniform garments 
of employes; neatness and proper 
display of service signs; essential 
tools available; completeness of 
parts stock; familiarity with fac- 
tory service bulletins; condition 
and equipment in lubrication de- 
partment; use of owner reminder 
and followup system, and the busi- 
ness management of the _ service 
department. 


Curran Launches 


New Selling Plan 


MALDEN, Mass.— Curran Corp. 
has inaugurated a new merchan- 
dising and selling plan which sim- 
plifies the classifications of its 
various Gunk compounds. Instead 
of offering a new Gunk compound 
for each application, the chemical 
department of the Curran corpora- 
tion will manufacture three basic 
concentrates, namely (1) Gunk 
Compound P-96 (Phenolic Type); 
(2) Gunk Compound X-11 (Pheno- 
lic Type); (3) Gunk Compound 
P-92 (Non-Phenolic Type). 

All these compounds will be sold 
in lithographed containers. Also, 
special laboratory service bulletins 
will be available, giving specifica- 
tions and formulas showing the 
proper solvent diluent to be used 
with the various concentrates for 
every industrial and automotive 
application. 





Gray Will Manage 
Marvel-Schebler Div. 


CHICAGO.—Samuel W. Gray has 
been named general manager of 
the Marvel-Schebler Carburetor di- 
vision of Borg-Warner Corp. at 
Flint, Mich., it is announced at the 
executive offices of Borg-Warner. 


Gray has been with the Marvel- 
Schebler organization since 1929 
and had been field representative 
of the Wheeler-Schebler Carbu- 
retor Co. six years before it be- 
came a part of Borg-Warner. Carl 
M. Kaltwasser, formerly general 
manager of the Marvel-Schebler 
division, is now attached to the 
central office of the corporation. 





“Dealers Tell Me,” by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 
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Soto's Program Ups Dealer Service Efficiency 20% 





RENEWED 
AUTOMOBILES 





USED CAR LOT of the Falls City Pontiac Co., Louisville, is located on the 


Ss *s main thoroughfare in the heart 
e 


of the business center. The lot is identi- 
by a huge electric sign which emphasizes ‘“‘Renewed”’ automobiles. Color- 


ful banners and a daily special platform are other features of the lot. 





New Car Demand Is Hitting 
Post-’29 High in Birmingham 


Special to Automotive News 

BIRMINGHAM, A1la.—Birming- 
ham’s greatest demand since 1928 
and 1929 for automobiles—low- 
priced, medium-priced and high- 
priced—is reported by dealers, 
despite the lack of cars due to the 
Chrysler strike. 


Sales of other new models are 
proceeding at the fastest pace since 
1929. In fact, dealers declare they 
are selling the 1940 models just as 


Quaint Quirks 
That Build 


Business 


Grasse Bros. Oil Co., Sheboygan, 
Wis., is conducting a contest with 
$100 in cash prizes which calls for 
the unscrambling of 12 different 
makes of automobiles. Three 
scrambled cars appear in each 
weekly advertisement for a period 
of four weeks. 


Object is to unscramble them, 
name them correctly and submit a 
50-word statement on “Why Win- 
ter Coat Your Car the Cities Serv- 
ice Way?” First prize offered by 
the company is $50. 

* * * 

The Walton Motor Co. (Ford) 
Cheyenne, seized upon the notice 
of advance in whiskey prices in 
Wyoming to advise the public that 
“we believe car prices are sure to 
advance because the European 
war and Uncle Sam’s huge orders 
for the army and navy have caused 
a sharp rise in the price of steel, 
all metals, rubber, cotton, etc., 
used in the manufacture of auto- 
mobiles. If you are thinking about 
a@ new car or a better used car, we 
advise you to buy now while prices 
are at the bottom.” Another ad by 
the same company declared, “This 
war is not going to be a short one 
and prices will be going up instead 
of down... Take our advice—see 
us at once for a new car or better 
used car.” 





* * #* 


Used cars are sold from the 
viewpoint of the privileges and 
joys of ownership, rather than 
from a mechanical standpoint, by 
the Renfrew Motors, Calgary 
Alta. F. George Lennon, head o 
the firm, in his newspaper adver- 
tising and even in the approach 
of his sales staff, emphasizes to 
prospective buyers the opportun- 
ities which a used car offers, to 
take full advantage of out-door 
pleasures and recreations. 

*- * # 

“Meet the Boys Who Sell Gar- 
field Used Cars, They Have Each 
Picked a Car to Sell to Make 
Friends,” a recent advertisement 
of the Garfield Chevrolet, Inc., 
Milwaukee, was captioned. The ad 
also carried pictures of four sales- 
men, their years of selling experi- 
ence, and the photos of R. B. 
Lorch and H. W. Lorch, president 
and used car manager, respec- 
tively. The car selected by each, 
together with the price, appeared 
alongside each of the photos. 


fast as they can obtain them from 
the factory. 

Frank H. Merritt, assistant 
branch manager of the Ford Mo- 
tor Co. at Atlanta, while in Bir- 
mingham, said the demand for 
Fords is now the best in the south- 
east since 1929; that there’s hardly 
an unsold Ford in Birmingham to- 
day, and that deliveries are run- 
ning about 10 days behind the plac- 
ing of orders. 

Merritt also dropped another en- 
couraging word. He said the Ford 
Motor Co. had ordered 2,000 car- 
loads of ferro-manganese (iron 
with manganese in it) from the 
Sloss-Sheffield Steel and Iron Co. 

General Motors reportedly has 
ordered considerable materials 
from the Tennessee Coal, Iron & 
Railroad Co., of Birmingham. 

Merritt said sales are the best 
since 1935 and would be the best 
since 1926 if the factories were 
able to turn them out fast enough. 
As it is, Ford is producing 4,000 
cars each day, or one every two 
seconds, on an eight-hour working 
day basis. 

The best demand since 1929 also 
was reported by Chevrolet, Buick, 
Cadillac, LaSalle and Pontiac deal- 
ers. One local dealer, who handles 
all these makes of cars, said he sold 
600 new and used cars in October 
and could have delivered 400 more 
new models if the factory had been 
able to fill his orders. 

Demand has caught up with the 
supply, too, of these new models— 
Nash, LaFayette, Studebaker, Olds- 
mobile, Willys. 

A Packard dealer here said his 
sales have increased 158 percent 
since Aug. 1, over the correspond- 
ing period last year. 

A Dodge and Plymouth dealer 
said he sold 89 new models in Oc- 
tober, 159 new models in August. 
So far this year, his sales have 
more than doubled the first 10 
months of 1938, but, he added: 
“We can’t get any more new mod- 
els now on account of the strike.” 


Modern Appoints 
4 Sales Managers 


DEFIANCE, O.—Modern Equip- 
ment Corp. announces that four 
regional sales managers have been 
appointed. 

Zone No. 1, which will include 
Northern New Jersey, New York 
and the New England states, will 
be under the supervision of M. E. 
Draudt, with headquarters in New 
York City. Zone No. 2, which will 
include Pennsylvania and the 
Southeast, will be under M. H. 
Battenhouse, with headquarters at 
Pittsburgh. 

Zone No. 3, which includes Mid- 
dlewestern states, will be under W. 
C. White, with headquarters in 
Chicago. Zone No. 4, which in- 
cludes the Southwest and the Far 
West, will be under L. M. Snell, 
with headquarters in Kansas City. 


Niagara’s New Bulletin 

BUFFALO, N. Y.—Niagara Machine 
& Tool Works has issued a new 
Bulletin 80-C, illustrating the latest 


Niagara foot-operated squaring enears | 


and hand-operated circle shears. 





15 New Dealers 
Are Added to 
Roster of NSPA 


DETROIT.—The executive com- 
mittee of the National Standard 
Parts Assn. announces that the 
following applicants have been 
unanimously elected to member- 
ship: 

Wholesalers—-Auto Parts House, 
Lafayette, La, M. H. Rykoski., 
owner; B. B. Burns Co. (Parts 
Div.), Decatur, Ill., Joe Rund, man- 
ager, parts div.; Danville Auto 
Parts Co., Danville, Ill., Harry R. 
Cohen, prop.; Flowers Co., Hickory, 
N. C., H. Lester Flowers, mgr.: 
Martin’s Auto Supply, Red Oak, Ia., 
L. T. Martin, owner. 

Neufeld’s Automotive Parts, 
Shafter, Calif.. Henry C. Neufeld, 


prop.; Norfolk Auto Supply, Nor- | 
folk, Neb., L. L. Scheer, prop.; Re- | 
placement Parts Service, Washing- | 


ton, D. C., George Meyerson, prop.; 
Vranna Auto Supply Co., Dickin- 
son, N. D., Laudie Vranna, owner; 
Winchester’s Auto Stores, Inc., 
Pine Bluff, Ark., D. E. Winchester, 
pres. 


Canadian Associate Wholesaler— 
Stewart-Warner Sales Co., Ltd., 
Vancouver, B. C., W. K. Russell, 
managing director. Overseas As- 
sociate Wholesaler — Kothari Mo- 
tor Co., (Burma) Ltd., Rarigoon, 
Burma, India, J. R. Kothari, di- | 
rector. 


Manufacturers—Ajax Auto Parts 
Co., Racine, Wis., G. R. Walker, 
sales manager; Lacquerwax Co., 
Hartford, Conn., E. N. Butz, presi- 
dent; Sno-Flake Products Co., 3171 
Bellevue Ave., Detroit, Tom L. 
Hutchison, sales manager. 


NWRA Re-elects 


Young, Creamer 


PONTE VEDRA BEACH, Fla.— 
The National Wheel and Rim 
Assn. held its sixteenth annual, 
meeting at the Inn here, Nov. 6-8. 
This is the first time the annual’ 
meeting has been held elsewhere 
than in Chicago. 

H. M. Young, of St. Louis, and 
J. F. Creamer, New York, were re- 
elected president and vice-presi- 
dent, respectively, and F. W. Den- 
nerline, Indianapolis, was elected | 
treasurer. Fred Prior, Dallas, was) 
re-elected to the board of directors 
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for a three-year term, James Hen- \Nash7A 


derson, Salt Lake City, was elected | 
for three years, and W. S. Paulk, | 
Jacksonville, for two years. 

Catalogs and merchandising 
plans for the coming year were 
presented. 


Henry and Cooper Win 


Promotions at Pedrick. 
PHILADELPHIA. — Wilkening’ 
Mfg. Co., maker of Pedrick piston 
rings, announces the promotion of’ 
Carl H. Henry to the position of) 
southeastern manager with head- 
quarters in Atlanta. 

Ray A. Cooper, for many years 
a manufacturers’ agent, has been) 
appointed Midwestern manager, 
with offices in Chicago. 


Used Car Index 

The average used car prices, || 
taken from the weekly Used || 
Car Selling Prices chart, shows 
the following: 


1988 High Low 
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412 
399 


Oct. 
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Nov. 5 

Nov. 

*Offering of higher priced 1938 
models lifts national average. 
+Inclusion of 1939 models in 
place of 1936 cars boosts aver- 


ages. 
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Actual top and bottom prices on 1939, 1938 and 1937 Pittsburgh—Press, 


used cars, as advertised in local newspapers of current 
week. SEDAN prices only used in this comparison. 
Newspapers co-operating include: Boston—Globe; New 
York—Times, World-Telegram; Philadelphia—Bulletin; 





. s Detroit—News; 
Used Car Selling Pr ices Globe-Democrat; Atlanta—Georgian, Journal; Dallas 


. News; Denver—Post; Los Angeles—Times; San Fran- 
As Advertised, Nov. 6-12 san.dieeaniit, 
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National Average, All Makes, Nov. 12—$626-$557 
National Average, All Makes, Nov. 5—$654-$551 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by AvTomo N 
This is the first time anywhere that bona fide top and bottom prices have been compiled from published figures to establish ae end of the caveat ion the sae st ol 
Where no prices are quoted, no car of make and model was offered during the period covered. 


Used car prices in Columbus, Indianapolis. Minneapolis. New Orleans. Tulsa and Seattle appeared on this page last week and will be published again next week 
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New Passenger Car Registrations, Nine Months Total, 1939-1938 






Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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Foremen Union’s Demand 
Ties Up Peace Conference 


(Continued from Page 1) 


union, foremen and other super- 
visory workers were excluded from 
those represented by the union. 
This effort to inject the foremen’s 
union into the picture at the pres- 
ent time was construed by the cor- 
poration as a new approach to the 
question of union control of pro- 
duction, which the corporation has 
rejected up to now. 

In a statement issued by the 
corporation last week, it was 
pointed out that: “An important 
part of the program of collective 
bargaining, as we understand it, 
centers around the grievance pro- 
cedure and provides machinery for 
prompt settlements. In collective 
bargaining procedure the foreman, 
as management's representative, 
performs an essential role. It is 
the foreman’s duty, representing 
management, to receive, consider 
and adjust his employes’ griev- 
ances in the first instance. The 
employe or his union representa- 
tive first takes up the matter with 
the foreman and the foreman tries 
to settle it then and there. * * * 
That being so, the common sense 
of the situation is that a CIO fore- 
man, handling a grievance with a 
CIO workman or a CIO steward is 
in a contradictory position. Either 
he represents the CIO or he rep- 
resents management. And if he 
represents CIO, the management 
loses its representative at the very 
point where collective bargaining 


_ begins.” 
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The ClIO-Foremen’s union is 


Jan. 15 to 19 Set 
For SAE’s Annual 
Meeting 


NEW YORK.—Jan. 15-19 has 
been selected as the date of the 
1940 annual meeting of the Society 
of Automotive Engineers, accord- 
ing to John A. C. Warner, general 
manager of the society. Warner 
said the meeting’s 20 technical ses- 
sions, the SAE engineering exhibit, 
and the annual meeting dinner are 


Hotel, Detroit. 

More than 2,500 automotive exec- 
utives and engineers will be on 
hand to hear authorities reveal 
last-minute engineering informa- 
tion on automobiles, commercial 
vehicles, aircraft and aircraft-en- 
gines, diesel engines, fuels and lub- 
ricants, and allied subjects. 

More than 30 of the industry’s 
leading suppliers already have 
planned to participate in the SAE 
engineering exhibit, it is said. 


Cummins Diesel Service 


Opens New Minn. Office 
MINNEAPOLIS.—Located on one 
of the main arteries between Min- 
neapolis and St. Paul, Cummins 
Diesel Sales and Service of Minne- 


' sota has recently completed an 


ultra-modern, air-conditioned sales 


_ and service office. 
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The $15,000 building houses all 
equipment necessary for Cummins 
Diesel service work. A lot in the 
rear of the building extends an 
additional 90 feet which provides 
parking space for trucks and room 
for future expansion. 


in Detroit | "4 


purported to be a separate organi- 
zation having no connection with 
the CIO-UAW. On the other hand, 
the management has pointed out 
that on Wednesday R. J. Thomas, 
president of the CIO-UAW, had is- 
sued a statement to the effect that 
the United Foremen and Super- 
visors Local Industrial Union, No. 
918, CIO, had withdrawn its re- 
quest for a meeting with Chrysler 
officials. The corporation, on the 
other hand, did not receive such 
notice until Thursday morning. 
This was considered as indicating 
a close link between the two la- 
bor organizations. 

Up to the time that the foreman 
problem was injected into the ne- 
gotiations, it seemed that most 
questions, with the exception of 
wage rates, had been adjusted or 
at least a basis found for adjust- 
ment. Demand for a flat increase 
of five cents an hour for all work- 
ers was rejected by the corpora- 
tion on the ground that it was 
extravagant. Chrysler released fig- 
ures to show that its average 
hourly rate to all workers, men 
and women included, during Sep- 
tember was 97.6 cents an hour 
while the average for men only 
was placed at 99 cents an hour. 

This rate, the corporation pointed 
out, was comparable with rates 
paid in other automotive plants 
and is well above the average na- 
tional industrial rate of 60.3 cents 
per hour. 

The union, on the other hand, 
countered that the September rate 
was inflated by the number of 
higher rate men employed during 
that period such as tool and die 
makers who are not normally em- 
ployed during the production pe- 

oO 


In reply to the union demand for 
a blanket increase of five cents an 
hour, the corporation made a 
counter proposal which it con- 
sidered more in keeping with prac- 
tical operations. These proposals 
are still under consideration. 


Wheeling Steel Orders 


New Mills and Repairs 
WHEELING, W. Va.—Wheeling 
Steel Corp. has placed orders for 
new mills and enlargement of old 
rolling units at the Steubenville 
and Yorkville (O.) plants. With 
electrical and other equipment, it 
was expected the cost of the new 
mills and revamping of the old 
would amount to several million 
dollars. 

For the Steubenville plant, the 
Mesta Machine Co. will build a 
new four-high tandem cold mill 
consisting of four stands; widen 
the hot strip mill from a 50-inch to 
a 66-inch tandem unit, increasing 
operating speed to produce strip 
at the rate of 1,900 feet a minute; 
and widen a group of four-high 
tandem cold mills from 48 to 66 
inches. The order for the Yorkville 
plant calls for twin tandem skin 
pass mills, two new stands and the 
ens of the present skin pass 
mills. 


Sweeney Is Moved 
FLINT, Mich.—Bernard H. Sweeney, 
former general superintendent of pro- 
duction control of the Fisher Body 
Corp.’s No. 1 plant, has been made 


resident manager of the Fisher Bod 
plant at St. Louis, Mo. , 








NEW “ESTATE 


WAGON” added to Buick’s 


line of 1940 models. The new 


model is built on the Series 50 Super chassis, of 121-inch wheelbase. Features 


are luxurious interior trim and upholster 


with Foamtex rubber and full 


luxury springs in all seat cusbions and equipment identical with that used in 


possenger cars of this make. 


ple room for six passengers with unusually 


rge luggage or parcel carrying capacity is provided. The new Estate Wagon 
is fa Buick 


*s lower medium price range. 
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Parleys Will Resume Mond 
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RICHMOND, Va.—(UTPS)—Un- 
able to fill orders for new cars 
since early in September because 
of the Chrysler Corp. strike, two 
dealers in the Richmond area said 
they have been forced to lay off 
workers and trim salaries. 


Edwin Vaughan, president of 
Vaughan-Craig, Inc., describing the 
situation as “terrible,” said he had 
lowered salaries in his firm. A. L. 
Lawrence, of Lawrence Motor Co., 
said he had cut salaries, had dis- 


E 


ineer Cites 
Role of Color 
In Truck Safety 


WILMINGTON, Del.—Color as 
applied to trucks is just as much 
a factor in highway safety as in 
reflecting a type of business, it was 
pointed out by Howard Ketcham, 
color engineer and consultant to E. 
I. du Pont de Nemours & Co., in 
a recent address before the Society 
of Automotive Engineers in St. 
Louis. 

Ketcham’s address was predi- 
cated on studies of color values 
for trucks and buses and also their 
adoption with a view to promot- 
ing safety through high visibility. 

“Safe, efficient operation of buses 
and trucks demands the use of 
scientific coloration,” he asserted. 
“Particularly is this true in the 
case of multi-passengered motor 
conveyances. Color is important 
because it affects the entire ga- 
mut of human sensations and 
emotions. There are literally scores 
of color associations that are in- 
delibly stamped upon the conscious 
sense of man. In spite of this we 
witness countless misuses in the 
selection of color for commercial 
vehicles. 

“Next to white as a finish of 
great value in rendering objects 
more discernible at night, a cer- 
tain yellow has ‘high light reflect- 
ing efficiency. The color combina- 
tion recognized by the National 
Conference on Street and Highway 
Safety is federal yellow for a 
background with black letters. 
Consequently, federal yellow and 
black markings are regarded as 
the most distinctive color group- 
ing that can be applied to truck 
ends to increase visibility and to 
help diminish the number of 
serious rear-end collisions. Other 
color groupings that have been 
tested and found effective from the 
point of view of distance and 
speed are green, blue, or red letter- 
ing on white. 


Canada Stiffens 
Carrier Rules 


VANCOUVER, B. C.—All motor 
carriers in British Columbia, 
whether engaged in passenger or 
freight business, are to be brought 
under the public utilities commis- 
sion by a bill introduced in the 
legislature by Premier Pattullo. 

Formerly the public works de- 
partment had control over public 
carriers. Jurisdiction is being 
transferred to the commission, and 
its powers of control are being 
clarified and extended by the 
measure. 

The commission will have power 
to force submission of all docu- 
ments and information concerning 
the business of a license-holder, in 
connection with the operation of a 
motor carrier. Discriminatory 
rates are forbidden. A _license- 
holder can neither grant or receive 
preferential rates. Thus no garage 
nor mechanical repair shop can 
give advantageous rates to oper- 
ators of public carriers. 


Offering Tannic-Acid 


Preparation for Burns 
NEW YORK—tThe tannic acid 
treatment for burns, which is pre- 
ferred by most physicians and hos- 
pitals, has been made available for 
use in first-aid work by the Davis 
Emergency Equipment Co. here. 


Strike vs. Dealers 


Lacking Cars, Va. Outlets Forced to Cut Payrolls; 
Buffalo Area Pleads for Peace 






missed one worker and would be 
forced to take further action if he 
couldn’t get cars soon. 

All dealers who handle cars made 
by the Chrysler Corp. said they 
were struggling to maintain salar- 
ies and to keep as many of their 
regular employes on the pay rolls 
as possible. Some said they were 
able to keep going only through 
the sale of used cars and by doing 
repair work. 

Also hard hit by the strike, three 
Roanoke (Va.) dealers have an- 
nounced general reductions in sal- 
aries and forces until deliveries can 
be made, according to advices re- 
ceived here. Similar conditions are 
said to obtain elsewhere in Vir- 


ginia. 
a e + 


Buffalo Dealers 
Appeal for Peace 


BUFFALO, N. Y.—Taking no sides 
in the dispute, Buffalo area Chrys- 
ler dealers and distributors have 
urgently appealed for settlement of 
the Chrysler-CIO strike. The dis- 
pute has caused the unemployment 
of about 3,000 men in the Buffalo 
area, they said. 


Speaking for 47 Erie County 
Chrysler, De Soto, Plymouth and 
Dodge dealers, Stewart Gibson, 
general manager of John J. Gibson 
Co., said the dealers have sent 
messages to Washington asking 
federal intervention in the Detroit 
quarrel. The dealers ask only that 
production be continued so that 
distributors will have cars to sell, 
he said. 


Buick to Offer 
‘Estate Wagon’ 
In Line for °40 


FLINT, Mich.— Introduction of 
a new “Estate Wagon” as an ad- 
dition to the 1940 line of Buick 
models was announced today by 
Harlow H. Curtice, president of the 
Buick division of General Motors 
Corp. The new model, which is of 
the regular station wagon type, but 
designed and equipped to luxury 
standards, was developed as a re- 
sult of increasing demand for this 
type of motor equipment on the 
Buick chassis, Curtice said. 


Initial production already has 
started to fill immediate retail re- 
quirements, he said, and it is 
planned to build a _ substantial 
quantity of the Estate Wagons 
during the 1940 model season. 

The new Estate Wagon is in the 
Buick lower medium price group 
with an advertised delivered price 
at the factory of $1,242. It has a 
deluxe two-seater, six - passenger, 
four-door body, characterized by 
luxurious interior trim, upholster- 
ing and equipment and having un- 
usually large luggage and carrying 
capacity of 52.8 cubic feet. 

The new model is built on the 
new Buick Series 50 Super chassis, 
the wide frame of which permits 
the construction of a body having 
exceptional width and roominess. 
Both front and rear seats will seat 
three passengers comfortably, 
while an additional passenger can 
ride in the rear seat when neces- 
sary. 

The car is powered by the Series 
50 valve-in-head straight eight en- 
gine, developing 107 horsepower at 
3,400 rpm, while hood, instrument 
panel, cowl and sheet metal are of 
the new streamlined design de- 
veloped for the popular Series 50 
Super and Series 70 Roadmaster 
Buick passenger cars. The same 
radiator grille used in passenger 
car construction having wide 
spaced, heavy horizontal bars 
placed to include the catwalk sec- 
tion of the front end, is utilized on 
the Estate Wagon. 


Opens New Dealership 


ALBUQUERQUE, N.M.—Ralph Jones 
has opened a new Ford dealership here 
under the name of the Jones Motor 
SSiingit, Share ‘to ‘amanda 

» where he conduc a 
dealership for the past 11 years. - 





Swope, Young 
Retire From GE; 


- Wilson Advances 


ADY, a ee 
E. Wilson, executive vice-pres 
has been elected president and 
Philip D. Reed, assistant to the 
president, has been elected chair- 
man of the board of directors of 
the General Electric Co. 

They will take over their new 
responsibilities Jan. 1, succeeding 
Gerard Swope and Owen D. Young, 
who will become honorary presi- 
dent and honorary chairman of 
the board, respectively. “ 

In a jointly-signed letter to the 
board, Young and Swope explained 
that when on May 16, 1922, they 
took office, they had indicated “our 
view that it would contribute to 
the morale and effectiveness of the 
organization if as a general rule 
men in important administrative 
positions would consider retire- 
ment when they reached the age 
of 65.” 



















CENTRAL 


@ but three minutes, afoot, 
from leading stores, banks, 
shops and office buildings 


@only five minutes, by 
cab, to any Chicago station 
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Chapter XLVII—The Transcontinental Trail 


Publicity was one of the principal activities of the 
association. Its leaders felt that the more public atten- 
tion concentrated upon the Lincoln Highway, the more 
traffic developed over the route, the more interest 
aroused in it locally and nationally, the greater the op- 
portunity to bring about the improvement of those sec- 
tions which were impassable or difficult. 


For years the association officials traversed the 
route, making speeches, taking pictures, conferring 
with highway authorities, local automobile clubs and 
organizations of business men in every community as 
well as the press. Communities along the route, begin- 
ning to taste the benefits of tourist traffic, were organ- 
ized for effective propaganda and gradually a coast-to- 
coast highway resulted. By 1925 it was thoroughly pass- 
able for the 3,000 miles from coast to coast and the as- 
sociation ceased its active efforts, feeling that from 
then on continued broadening, straightening and hard 
surfacing would follow, as it has. 


Dream Is Fulfilled 


Three hundred miles have been cut from its total 
length in a quarter century of improvement, largely by 
the removal of kinks and the opening of new bridges. 
There was not a mile of hard surface outside of city 
limits on the route laid down in 1913, and only 560 
miles of macadam—most of this east of Pittsburgh. 
West of Pittsburgh, the highway was “a red line on the 
map” and little more. Today the Lincoln Highway, con- 
tinuously improved from Times Square to the Golden 
Gate Bridge, is largely lost in the national interstate 
highway system its founders originally visualized and 
which has come to pass far sooner than any of its early 
promoters believed possible. 

America has made fast strides toward an adequate 
interstate highway system in the past 25 years and 
much of the credit for our present system, over which 
are operated 30,000,000 motor vehicles, must be given 
to the “visionaries” who back in 1912-13 began to 
stir the imagination of the American people and fight 
for the necessary legislation which has given the United 
States the rights of way upon which its tremendous in- 
vestment in transportation equipment can be economic- 
ally operated. - 

It is interesting in retrospect to realize that Carl 
Fisher’s original estimate of the cost of a proper high- 
way from New York to San Francisco—10 million dol- 
lars or about $3,500 a mile—was less than one-eighth 
the cost of building the bridge across the bay which 
now carries Lincoln Highway traffic into San Francisco. 
Estimates vary, but authorities seem agreed that the 
total cost of the completed Lincoln Highway as it stands 
today, including the San Francisco Bay Bridge and the 
Hudson Tubes, is over 300 million dollars, or approxi- 
mately $100,000 a mile! 

Its work completed, the Lincoln Highway Assn. no 
longer is active. Uncle Sam is looking after the job it 
started and is doing right well. The association’s last 
meeting was held Dec. 31, 1927; when it adjourned sine 
die, with the following officers and directors: F. A. 
Seiberling, president; Henry B. Joy, vice-president; 
Carl G. Fisher, vice-president; Roy D. Chapin, vice- 
president; Austin F. Bement, vice-president; Emory W. 
Clark, treasurer; Gael S. Hoag, secretary, and B. F. 
Affleck, W. C. Durant, E. S. Evans, Edsel B. Ford, Alvan 
Macauley, Charles S. Mott, W. O. Rutherford, Col. Sid- 
ney D. Waldon, and John N. Willys, directors. Since 
then Mr. Joy, Mr. Fisher, Mr. Chapin, Mr. Rutherford 
and Mr. Willys have died. 


Honor Roll of W orkers 

There have been but two presidents of the association 
—Henry B. Joy and Frank Seiberling, the latter the 
prominent tire manufacturer who still holds the title, 
having served as president during two-thirds of the as- 
sociation’s existence. 

On the honor roll also belong other workers like A. 
R. Pardington, first general manager, who died in 1915, 
Austin Bement, who was executive secretary in the as- 
sociation’s formative years and who now is vice-presi- 
dent and general manager of Grace & Bement, adver- 
tising agency in Detroit; Gael Hoag, who succeeded Be- 
ment as executive secretary, and still holds the title; 
A. L. Westgard, an early pathfinder, Henry C. Oster- 
mann and hundreds of other enthusiasts who served as 


local consuls. 
“Undoubtedly it was the financial backing given the 
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AUSTIN F. BEMENT, of Detroit, was executive secretary of the Lincoln 
Highway for years and still is a vice-president. Bement’s early work on 
this job consisted of cross-country trips, path finding, making speeches, 
securing the cooperation of motorists in working for the highway and 
keeping up the enthusiasm of the country for the project. Here is 
shown Bement alongside his official Studebaker car on one of those trips. 


project by the automobile industry in the formative 
days of the association that made possible the con- 
struction of the highway. Among the major contribu- 
tions were: United States Rubber Co., $130,000; Gen- 
eral Motors Corp., $100,000; Goodyear Tire & Rubber 
Co., $75,000; Willys-Overland Co., $50,000; Carl G. 
Fisher, $25,000, and Frank Seiberling, then president of 
Goodyear, $25,000. 

Nowadays the average motorist can drive the Lincoln 
Highway from coast to coast in about 13 days and do it 
easily. The American Automobile Assn. has it figured 
out at 300 hours or 2%4 hours driving time at 30 miles 
per hour for each 100 miles. The famous “Cannonball” 
Baker of Indianapolis, who claims to have made 118 
round trips from coast to coast since 1906 in his auto- 
mobile and motorcycle record trials is generally credited 
with holding the speed mark from the Atlantic to the 
Pacific. He drove a Graham from New York City to Los 
Angeles in 5314 hours in 1933, he claims. But it was dif- 
ferent 40 years ago, the annals showing that in 1898 it 
took J. M. Murdock of Johnstown, Pa., 32 days to drive 
from Los Angeles to New York City. In 1902, Packard 
sent out an expedition in “Old Pacific” with Tom Fetch 
doing the driving and with M. C. Krarup as a com- 
panion, going from San Francisco to New York in 52 


days. 


Epitor's Norte: 


This is the forty-seventh instalment of 
Chris Sinsabaugh’s memoirs. 


Succeeding chapters will 


appear in subsequent issues of Automotive News. 





Auxiliary Motor in Trailer 


Helps Truck 


Special to Automotive News 
CHARLOTTE, N. C.—An aukxili- 
ary motor that will double the 
power propelling a truck and its 
trailer, so that it will roll faster 
up hill, is announced here by I. W. 
Simpkins and E. R. Nelson, presi- 
dent and chief engineer, respec- 
tively, of the Power Brake Co. 
After long experimenting Simp- 
kins and Nelson attached their 
auxiliary motor to a Mack truck 
carrying a frameless trailer and it 
worked well, carrying the load 
(weight of truck and trailer in- 
cluded) of 40,000 pounds up hill. 


Super- Highway 
From Washington 
To Boston Urged 


TRENTON, N. J.—State High- 
way Commissioner E. Donald 
Sterner announced here that he has 
been urging construction of the 
long-proposed modern super-high- 
way between Boston and Washing- 
ton and has been assured of active 
support at Washington in enlist- 
ing the joint co-operation of the 
congressional delegations from the 
states through which the road 
would pass. 

Sterner said he planned to go to 
Washington to discuss the pro- 
posed route with various govern- 
ment officials whose agencies are 
vitally concerned with the improve- 
ment of motor transportation along 
the North Atlantic seaboard. 

While there has been agitation, 
off and on, during the past 10 
years for the building of a modern 
and complete highway from Boston | 
to Washington, Sterner believes 
the time has arrived to give most | 
serious consideration to the project 
for a number of reasons, chief of | 
which are military purposes and 
economic necessity. 


to Climb Hills 


The Simpkins-Nelson auxiliary 
motor is attached to the rear axle 
of the trailer, and when in action 
rests on its own two wheels. It is 
capable of generating 100 horse- 
power, and when operating in uni- 
son with the truck’s main motor, 
the vehicle (the Mack truck) is 
propelled by 210 horsepower. The 
operator can manipulate the auxili- 
ary with the controls within reach 
of the driver’s seat. 


The 210-horsepower engine of the 
truck moves the load over the level 
highways at a speed of 40 miles per 
hour. When the truck hits a grade 
of five percent or more the auxili- 
ary motor goes into action. Its two 
wheels drop to the road, pick up 
traction and the motor transport 
continues to maintain its speed up 
hill. The wheels are completely be- 
neath the trailer, and are cush- 
ioned so that they can take the 
bumps that may be in the roadbed. 
The auxiliary motor can be at- 
tached to any trailer in 20 minutes, 
says Simpkins. 


When the driver comes to a hill, 
instead of going into second gear, 
he turns on the auxiliary. 

The extra engine not only con- 
serves gasoline while maintaining 
normal speed for the _ vehicle, 
Simpkins claims, but it also aids in 
highway safety because it does not 
slow down traffic. It makes it pos- 
sible to take on an extra load of 
5,000 pounds without extra motor 
weight to carry the load, he says. 


Big Trailer Order 


KANSAS CITY. — Riss & Co. has 
received the first of an order of a 
fleet of 50 streamlined stainless steel 
trailers, manufactured by the Budd 
Mfg. Co. of Philadelphia and parts 
shipped to Kansas City for assembly 
by the Stainless Steel Co. The re- 
mainder of the order will be delivered 
at the rate of five a week until the 
order is filled. Eventually, the entire 
fleet of 160 Riss & Co. trailers will 


| be streamlined. 







Pa. Truck Head 
Cites Need for 
Better Highways 


HARRISBURG, Pa.—(UTPS).—. 
A crying need exists for improve- 
ments of main highways in Penn- 
sylvania to meet the demands of 
modern traffic, which every day 
are growing greater, according to 
H. D. Gibbs, president of the Penn- 
sylvania Motor Truck Assn., Inc. 

“No one knows better than the 
trucker the need for more and 
wider main highways that exist in 
almost every part of the state,” 
Gibbs asserted. “Often motorists 
are heard to complain of being 
held up by slow moving trucks 
proceeding up the hills of the state. 
Nine times out of 10 the truck ac- 
tually is not to blame, but the nar- 
row width of the roadway is the 
cause for any such delays. The 
truck drivers themselves don’t 
want to delay passenger travel, any 
more than they want to be delayed 
in getting their shipments rapidly 
to its destination. 

“The average motorist who 
complains of being delayed by 
trucks fails, in most cases, to con- 
sider the importance to his own 
welfare to the truck and the in- 
dispensable service it performs in 
transporting commodities over the 
highways. He does not stop to 
consider how many of the things 
he eats, wears, or otherwise uses 
are brought to his door step by 
the motor truck. 

“It is not always recognized that 
slow moving cars and concentra- 
tion of traffic involving no trucks 
at all also account for many traffic 
delays.” 


Scandinavia Sales 


Hinge on Gasoline 


SOUTH BEND.— According to 
Sidney H. Diman, Studebaker ex- 
port representative for Scandi- 
navia, who ar- 
rived here re- 
cently from 
Stockholm, the 
lifting of restric- 
tions on the use 
of gasoline is be- 
ginning and a 
partial resump- 
tion of automo- 
bile business in 
Scandinavia ap- 
pears imminent 
provided outside 
political elements 
do not interfere. 

“Studebaker volume and_ the 
automobile business generally in 
Finland, Norway and Sweden had 
reached near-boom proportions at 
the outbreak of the war,’ Diman 
said. “However, with only about 
10 weeks’ supply of gasoline avail- 
able based on normal consumption 
when hostilities began, the govern- 
ments of these countries were 
forced to place a ban on its use by 
the public in order to safeguard 
the interests of their armies. As 
a result automobile sales fell off 
to almost nothing immediately. 

“Since there are only about two 
refineries in this whole territory 
and nearby England was supply- 
ing about 90 percent of the needs, 
these countries not expecting war 
so suddenly, had not provided for 
ample storage facilities to accom- 
modate sufficient gasoline reserves 
for a continuing demand. But on 
my leaving Stockholm, work was 
being rushed on adequate store- 
houses. When and if these are 
completed and amply filled, normal 
automobile business should be re- 
sumed.” 

Virginia to Build 
Walks Along Roads 

RICHMOND, Va.—(UTPS)— 
Building of sidewalks along high- 
ways, urged for many years, is get- 
ting under way in Virginia. The 
Virginia highway commission re- 
cently allocated $30,000 for the 
construction of such sidewalks in 
Elizabeth City County during the 
fiscal year which begins July 1 
next. 

At the state highway department 
it was stated that this construction 
will be carried out under the pro- 
visions of a statute which author- 
izes the state commission to con- 
struct highway sidewalks where 
counties or other communities 
agree to bear 50 percent of the 
cost. 
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in the field of lowest and low- 
priced cars, and in support of this 
they point with pride to the fact 
that whereas Hudson had around 
2 percent of the industry business 
as a whole last spring, at the pres- 
ent time this percentage ‘has 


' jumped to better than 4 percent 


nationally. Wayne County, Mich., is 


giving Hudson strong support, the 


Pratt-James duo declared. Wayne 
County, you know, is supposed to 
be sort of a national barometer for 
the automobile business. Yard- 
sticking Wayne County, they re- 
cited that in the first three weeks 
of ’38 153 units were sold which 
represented 4 percent of the busi- 
ness of the industry as a whole; 
the same time this year the per- 
centage was jumped to 7.44 be- 
cause of the sale of 411 Hudsons. 
* * * 


NOVEMBER factory shipments 
are showing even better results than 
October and the latter. was not to 
be sneezed at. October, it was re- 
vealed, produced 13,115 shipments, 
whereas when the huddle was held 
November shipments up to date 
with dealer commitments for the 
rest of the month promised a No- 
vember total of about 14,000 cars. 

*- * * 


THE PRATT, James, Byrne and 
Beeching quartet with wired in- 
formation from Howard Grove on 
the coast, gave me another earful 
when they looked over their list 
and announced that so far in the 
new model season 476 new dealers 
have been appointed, bringing the 
U. S. count up to 2,565. Taking the 
world as a whole Hudson claims 
more than 4,000 retail outlets. 

*> * * 


THE MAN from whom I bought 
my first high-wheeled bicycle 50 
years ago, died the other day in 
his native Scotland aged 88. Which 
makes me feel sorta old myself. 
But if I can enjoy the beautiful 
twilight ending of a well spent life 
that Bob Garden did I'll be satis- 
fied. For Bob came to the end of 
the road like a gentleman un- 
afraid. His life had been a most 
interesting one and he was one of 
those veterans who had been 
prominent not only in the bicycle 
business but also in the automo- 
bile industry. There are few of 
them left in this Grand Army of 
the Republic of ours. 

When I first knew Bob I still 
was a cub reporter on the Chicago 


N.Y. Truck Driver 
Hours Law Valid 


ALBANY, N. Y.—Validity of a 
New York state law prohibiting 
truck drivers from working more 


' than 10 hours in 24 hours was up- 
' held here Nov. 21 by the State 


Court of Appeals in a decision re- 
jecting the contention of a con- 


| victed driver that the law’s pro- 


visions forced him to give evidence 
against himself. 

The appeals court upheld con- 
viction of Frank Creeden of New 


| Hampton, Orange county, in May, 
| 1937, for allegedly driving 11 hours 


without rest. The arresting officer 
admitted that his only evidence 
was the time card which the law 
requires truck drivers to keep and 
show policemen. Opinion of the 
court was handed down by Judge 
Loughran. Judge Rippey dissented. 


Belling Is Appointed 
Fram Sales Manager 


EAST PROVIDENCE, R. I.—Ap- 
pointment of T. H. (Ted) Belling as 


| general sales manager is announced 


by Steven B. Wil- 
son, president of 
Fleming Mfg. Co., 
manufacturers of 
the Fram oil and 
motor cleaner. 
Belling has been 
with the Black & 
Decker Mfg. Co. 
for the past 17 
years. He was 
formerly assis- 
oa tant sales man- 
T. H. Belling ager and for the 
past five years 
has been Chicago branch manager 
of both Black & Decker and Van 
Dorn Mfg. Co. 





Sparks 


(Continued from Page 1) 











Chris 
Sinsabaugh 


Daily News and he was then man- 
ager of the Chicago branch of the 
Pope Mfg. Co., selling Columbia 
bicycles. He was a progressive sort 
of a chap for those days and he 
had achieved national fame 
through the promotion of the Pull- 
man road race, which started in 
front of the Auditorium Hotel in 
Chicago and went to Pullman, a 
distance of some 12 miles. 

The first race was run in 1886 
and the winner of it, Joe Crennan, 
now is a resident of Detroit, who 
tells of how, when he climbed off 
his wheel at the finish, a tot of a 
girl rushed up and kissed him. She 
was Mary Garden, daughter of 
the promoter, who later was to be- 
come the world-famous opera sing- 
er. The Pullman became the na- 
tion’s road racing classic and in 
the later years, when I handi- 
capped it, I allotted starts to more 
than 500 riders. 


NATURALLY, when the bicycle 
business flopped and the automo- 
bile industry came into being, Bob 
went with it and for more than 20 
years he sold Pierce-Arrows in 
New York. At the time of his re- 
tirement he had just about used up 
his allotted three score years and 
10, so after that he took it easy, 
winding up his late years in 
Europe. 

It was only a year ago, when he 
was in France, that he wrote to 
one of his old Pierce-Arrow dis- 
tributors, Archie Hughes of Phila- 
delphia, who kept up a correspond- 
ence with him, and I got a peep at 
the letter because of a personal 
reference. He wrote: “I have a 
fairly clear recollection of Sinsa- 
baugh, a slim, bright youngster, 
clever with his pen and I think 
was on the staff of Bearings. I 
understand Sinsabaugh still is in 
the literary field and writing with 
a diction just as clear and facile 
as he did 40 years ago. 

‘I recall Jimmy Levy (Chicago’s 
veteran Buick dealer now) as a 
ruddy faced, dark haired Jewish 
boy, and Charley Howard (Cali- 
fornia Buick distributor) a likely 
lad who traveled for the Western 
Wheel Works (a Chicago concern 
making the Crescent bicycle, the 
Ford of its time) who was a 
nephew of Lindsay Coleman, presi- 
dent of the company. But I didn’t 
know he had landed in California 
and must now, among other proofs 
of prosperity, be owner of the fa- 
mous race horse, Seabiscuit.” 

* * * 

WHILE THE Auburn Automo- 
bile Co. ceased building motor cars 
in the fall of 1937, Roy Faulkner 
calls attention to the fact that its 
big plant at Connersville is still in 
operation and completely equipped 
to stamp, fabricate and manu- 
facture steel products. Among the 
products being manufactured for 
others there are the Pak-Age fre- 
quent-stop delivery trucks, C.O.E. 
cab truck chassis, metal cabinets, 
refrigerators and things of that 
sort. 

The Connersville plant, which 
had a capacity for turning out 265 
Auburns a day, has 775,000 square 
feet of space and Faulkner says 
that its equipment has a valuation 
in excess of $1,000,000. 
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They’re Nuts to You 
But Fuel to Lorry 


LONDON.— (UTPS).—‘“Nuts,” 
was the answer given by the 
driver of a 3%-ton lorry when 
asked what fuel he had used on 
a long test run in England re- 
cently. He was not being rude, 
just truthful, for the lorry had 
finished the test fueled entirely 
by oil from groundnut or mon- 
key nuts. 

Success of the test is reported 
by Capt. M. J. Walton, of Lever 
Bros., Port Sunlight, who is an 
expert on motor fuel obtained 
from Empire and home-grown 
crops. 


Used Cars Sales 
By Studebaker 
Dealers Hit Peak 


SOUTH BEND. -— Studebaker 
dealers’ sale of used cars during 
October reached an all time high 
of 19,256 units, according to Geo. 
D. Keller, vice-president in charge 
of sales. October was also the big- 
gest new car delivery month for 
the corporation’s dealers since 
1929. 


Current used car stocks of deal- 
ers represent a 31 days’ supply, 
equivalent to supplies on hand at 
the end of June, the preceding 
record month of the year. 

Since early spring, dealers’ used 
car turnover has been at the most 
rapid rate in the corporation’s his- 
tory. The average day’s supply of 
used cars on hand as of the close 
of each month for 1938 and 1939 
follows: 


1939 1938 
are 39 days’ supply 49 days’ supply 
BE ok at00ces 34 days’ supply 55 days’ supply 
MO.  w00ssaees 34 days’ supply 52 days’ supply 
MD Nvscqceasa 31 days’ supply 49 days’ supply 
OE Bhs 0svecene 34 days’ supply 47 days’ supply 
WE. sc ewexes 34 days’ supply 52 days’ supply 
September ..... 36 days’ supply 49 days’ supply 

avavees 31 days’ supply 55 days’ supply 


The excellent used car position 
of Studebaker dealers has been 
largely influenced by the intensive 
used car merchandising program 
inaugurated during January of this 
year, Keller said. This program, 
which has been made available to 
dealers in a series of 12 “Merchan- 
diser Books” describing hundreds 
of tested merchandising plans, en- 
ables each dealer to work out a 
localized turnover plan resulting 
not only in faster used car move- 
ment, but in the ability to make 
more new car deals than would be 
possible with slower used car turn- 
over. 


Likewise, because approximately 
61 percent of Studebaker sales of 
the new Studebaker Champion 
have been “switch business” from 
popular “lowest price” car owners, 
dealers have been in a position to 
offer the used car public a wide 
and varied selection of highly de- 
sirable late model used merchan- 
dise which has been an important 
factor in speeding up turnover. 


Fuel Sales Rise 


ST. LOUIS.—Gasoline taxes collected 
owing September totaled $1,160,745, 
bringing collections for the first nine 
months of 1939 to $9,700,550, accord- 
ing to Roy Cherry, state oils inspec- 
tor. The September collection was an 
increase of $71,412 over the same 
month in 1938. The nine-month total 
Was an increase of $675,273 over the 
same period in 1938. 


MEWA Will Add Displays 
For lts Conclave Dec. 8-9 


Special to Automotive News 

CHICAGO.— Motor and Equip- 
ment Wholesalers Assn. will sup- 
plement a program of speech-mak- 
ing and group meetings with a bit 
of showmanship at its annual con- 
vention Dec. 8-9 at the Stevens 
hotel here. 

The program committee has ar- 
ranged for what it labels “Progress 
Junction,” an exhibit including a 
setup of a specimen parts depot 
or small branch outlet for the 
benefit of jobbers attending the 
convention. 

The headline speaker at the 
opening session will be Congress- 
man Wright Patman of Texas. The 
afternoon session will be given 
over to product group committees 
to give members a better under- 
standing of 1940 merchandise, the 





most up-to-date methods of selling 
it, and an appreciation of the 
market potentials. 

Scheduled for the evening is the 
association’s annual “Gold Star” 
dinner, with Dr. Preston Bradley! 
Chicago minister, radio speaker 
and author, as the speaker. 

The Dec. 9 sessions will be ad- 
dressed by Arthur G. Drefs, vice- 
president and Treasurer of Mc- 
Quay-Norris Mfg. Co., and John R. 
Lyman, of the market-research di- 
vision, U. S. department of com- 
merce. 

Meetings of directors and com- 


mittees will precede the convention | 
Dec. 6-7. The event for Dec. 10 will | 
be a reception of presidents in the | 
afternoon. Another meeting of the | 


board is set for Dec. 13 during the 


Automotive Industries Show period. | 








ful of the year b 
annual award of 
Nash-Kelvinator Co 
rated in designing t 


odern Plastics ma 
. is George W: 


ENT PANEL of the 1940 Nash has 
Ty i aa a committee of stylists, who 





























been judged the most beauti- 
soles te Jee fs 
. Sho acce) awa 

Tight, indust Aylist, who co 


r 
1940 Nash cars. The presentation of the award was 


by Richard Lougee of Modern Plastics in New York 





Wall Street Sees Increege 


In Business for Early 40, 


Special to Automotive News 

NEW YORK.—The chief topic of 
speculation in Wall Street today 
is the business prospect for the 
first quarter of 1940. There appears 
to be general agreement that for 
all’ of next year, industrial ac- 
tivity will establish an increase 
over 1939. Just as general, how- 
ever, is the expectation that there 
will be something of a letdown in 
the first three months of that year. 

The question demanding the 
chief attention is: How great will 
be the decline in production and 
sales next quarter? There is 
plenty of divergence in the answers 
to this question, except there are 
few who appear to believe the 
slowing down will be much more 
than a dip. No one seems to think 
the downturn will be precipitate. 

Much depends on the size of in- 
ventories at the end of the year, 


Texas Truckers 
Organize to Fight 
Load Restrictions 


SAN ANTONIO, Tex.—South 
Texas truckers, faced with a des- 
perate situation as crops move 
slowly to markets due to the 7,000- 
pound load limit in Texas, have or- 
ganized the Growers and Truckers 
Protective League and have in- 
augurated a vigorous campaign 
against the restrictions curbing 
their operations. 

Railroad rates, it is claimed, are 
too high, and because of the low 
load limit, truckers from other 
states cannot truck a load and 
make a profit. 

Several legal battles have de- 
veloped, with truckers and state 
officials about even in scores. In 
cases brought to trial there have 
beer several convictions and ac- 
quittals. A lack of a _ sufficient 
number of highway patrolmen for 
the state has enabled some truck- 
ers to slip by the barricade set up 
by officers, while officers were in 
court trying those already ar- 
rested. 

Through several sessions of the 
Texas legislature efforts have been 
made to increase the load limit on 
trucks, which is the lowest in the 
country, but thus far such efforts 
have been unsuccessful. A bill in- 
troduced at the last session of the 
legislature lost only after a bitter 
and prolonged fight. 


Uniform Tax Adopted 


For Liquefied Gases 
WASHINGTON. — Several states, 
including Illinois, Kansas, New 
Jersey, New Mexico and Okla- 
homa, have adopted a uniform law 
taxing the liquefied gases, butane 
and propane, when they are used to 
operate motor vehicles on the high- 
ways, the Federation of Tax Ad- 
ministrators reported last week. 
The new taxes in these states 
run from three to five cents a gal- 





STOCK PRICE AVERAGES 
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Previous Latest 
Week aa caus Ago 
ccccccecee 37.38 37 +0.14 33.03 


10 car-truck co.’s ... 40.00 40.12 +0.12 33.78 
50 26.96 —0.54 28.02 
22.90 24.27 +1.37 29.33 


both of raw materials and finished 
goods. Had the piling up of in- 
ventories continued at the pace 
which prevailed during September 
in the early weeks of the Euro- 
pean war, severe dislocation un- 
doubtedly would have resulted. 


But the remarkable control over 
prices which has been exercised by 
industry has served to check the 
forward buying and preserve a 
better balance than was believed 
possible some weeks ago. With 
prices holding steady and actually 
declining in some instances, there 
has not been the incentive for pil- 
ing up inventories that was an- 
ticipated. This should mean that 
when the correction comes, prob- 
ably in the early months of 1940, 
it will not be severe enough to 
touch off liquidation and unem- 
ployment such as accompanied the 
correction in late 1937 following a 
considerable period of rising prices 
and heavy forward buying. 

As to the stock market, one of 
the factors believed here to have 
been holding it down is the re- 
ported steady selling of securities 
held by foreigners. These securities 
are being sold, it is said, to ob- 
tain British and French exchange 
balances with which to make pur- 
chases of supplies in this country. 
While the orderly manner in 





in the stock market, it 
also has served to prevent over re- 
cent weeks a rise in security prices. 
At the same time, the uncertainty 
over the amount of recession to be 
expected in the first quarter of next 
year is a likely factor in the fail- 
ure of shares to make any more 
headway than has been shown. 
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KENMORE 


Commonwealth Avenue at 
Kenmore Square 


Where you will meet the men in 
the industry —the KENMORE is 
located on Automobile Row. 


lon, ‘following the same rates as|@ Rates from 3.50 


the state tax on gasoline. 





New Catalog Ready 
CHICAGO.—A new 16-page timing 
Bear catulog has just been issued by 
the Hoof Products Co., covering speci- 
fications on Hoof Textolite and Metal 
Timing Gears. It's Catalog No. 910. 





|@ All rooms with tub and shower 
| @ Ample parking space 


@ Cozy lounge bar 
L. E. Witney, Managing Director 
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VICTORIAN PLUSH OF THE “GAY NINETIES” BECOMES 


"++ THE VEnTiy, TEp 


Consistently improved automobile | 


values have spurred fabric weavers to 





better transportation upholsteries ever since “Is the automobile 


here to stay?” was a burning question. 


Volume production, modernized equipment and improved methods 
have all contributed to the luxurious, durable new upholstery 


cloths that make their debut with the 1940’s. 


For this latest contribution to the greater driving comfort of the 
American public, we are thankful for the material encouragement 


and skilled technical assistance of the motor car manufacturer. 





If it’s Velmo or its equal, the car comes up smiling at trade-in time. 


For your information: Write for “They Always Open the Door First’’ and ‘’On the Spot” booklets. 


TIASE L. C. CHASE AND COMPANY 
(FASE selling division of Goodall Sanford Industries, 
Sanford, Me.; Reading, Mass. 
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YEAR=ROUND COMFORT ¢ DURABLE 
SAFE - EASY TO CLEAN - MODERN 








